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Material Changes
This section of the disclosure brochure (“Brochure”) will summarize the specific material changes that have been made since the
previous version of the Brochure was published. The types of changes discussed in this summary will relate to the nature of the
material changes we made to our policies, practices, or conflicts of interest. This will help you decide whether to review all or only
certain portions of the Brochure or to contact us with questions about the changes that were made.
The previous version of this Brochure, dated October 1, 2017, has been amended as follows:
IMS Prime Program
Additional deposits of cash will also trigger a rebalance. We monitor IMS Prime accounts for unimplemented cash on a periodic
basis, typically monthly.
Retirement Management Solutions (RMS)
ADP was added as a record-keeper on the RMS platform. State Street is the custodian for ASP assets and ADP Broker Dealer is
the broker-dealer of record.
ADP will use 12b-1 fee revenue to offset plan expenses through what is called the EBA account. Excess 12b-1 fees will be rebated
back to participant accounts if the plan is over $5 million. Excess 12b-1 fees for accounts with less than $5 million in plan assets
will remain in the EBA account to pay future plan fees. Other plan fee paying options may be available and should be discussed
with ADP directly.
Models on the Aspire platform are rebalanced annually, each December.
Billing Practices
ADP can charge a flat dollar amount or basis points taken quarterly. Basis point fees can be calculated based on average daily
balance or period ending balance. Fees can be paid from an ERISA bucket account or taken pro-rata from participant accounts.
Initial and final fees will be prorated based on the number of days remaining in the billing period. We will provide you with a
summary of any material changes to our Brochure by October 28 of each year. We may further provide other updated disclosure
information about material changes, as necessary.
You may request a copy of our current Brochure at any time, without charge, by calling us at (214) 294-5000 or e-mailing us at
Compliance@1stGlobal.com.
Additional information about us is also available via the SEC’s Investment Adviser Public Disclosure website at
www.adviserinfo.sec.gov. The SEC’s website also provides information about any persons affiliated with us who are registered,
or are required to be registered, as our investment adviser representatives.
This brochure was last updated on December 7, 2017.
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Advisory Business
Introduction
We are 1st Global Advisors, Inc. Through our network of affiliated investment adviser representatives (“IARs”), we offer
comprehensive financial services to individuals, families, businesses and institutions. We specialize in partnering with CPA,
tax, accounting, legal, and dedicated financial professionals.
We have been in the investment advisory business since 1992. Our principal owner is 1st Global, Inc., which owns all of
our shares. The majority of 1st Global, Inc.’s shares are owned by Stephen Anthony Batman and family. Stephen Anthony
Batman is our Chairman and Chief Executive Officer. The remaining shares are owned by a small number of current and
former employees.
1st Global Advisors, Inc. is an investment adviser registered with the Securities and Exchange Commission (SEC) under
the Investment Advisers Act of 1940.1 We are engaged in the business of providing ongoing investment advice and
monitoring of client portfolios for fees. As an investment adviser, we are a fiduciary to our advisory clients. As fiduciaries,
we are expected to manage portfolios in the best interests of clients; provide clients with undivided loyalty; make full and
fair disclosure of all material conflicts of interest; seek best execution for client transactions; ensure that investment advice
is suitable for clients’ objectives, needs and circumstances; and refrain from effecting personal securities transactions that
are inconsistent with client interests. If your account is a retirement account and subject to the Employee Retirement Income
Security Act of 1974, we are also a fiduciary within Section 3(21) under the Employee Retirement Income Security Act of
1974 (ERISA), as amended. As ERISA fiduciaries, we are expected to provide advice that is in your best interest; only
charge fees that are reasonable; and not make any materially misleading statements about recommended transactions,
fees and compensation, conflicts of interest, or any other matters relevant to your investment decisions.
We Tailor our Advisory Services to the Individual Needs of Clients
Our Investment Management Solutions (IMS) platform is designed to provide you with an orderly, disciplined approach to
the investment process. IMS offers a personalized program for investing, with customized portfolios, access to world-class
asset managers and consolidated account performance reporting.
We provide you with portfolio construction, asset management, and monitoring. Monitoring constitutes an ongoing process
by which:
•
•
•
•

Your investment objectives, constraints and preferences are identified and specified;
Strategies are developed and implemented through combinations of financial assets;
Capital market conditions and client circumstances are monitored; and
Portfolio adjustments are made as appropriate to reflect significant changes in any or all of the above
relevant variables.

You, assisted by your IAR, complete a risk profile questionnaire (Profile) in the form we provide. The Profile describes your
financial situation, investment objectives, time horizon, risk tolerance and investment preferences.
We ask you to promptly notify your IAR of any material changes in the information furnished by you in the Profile, including
material changes to your financial situation, investment objectives, time horizon, risk tolerance or investment strategy.
We use the Profile to provide services to you. Based on information in the Profile, the IAR and you will determine the
appropriate portfolio type. We typically provide you with a Statement of Investment Selection (“SIS”) based on the Profile.
Our currently available investment management solutions (IMS) portfolio Profiles are designated as:
•
•
•
•
•

1
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Ultra-Conservative,
Conservative,
Moderate,
Growth, and
Aggressive Growth.

Registration does not imply a certain level of skill or training.
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We may change the existing portfolios or introduce new portfolios from time to time. You may change IMS portfolio types
whenever you like, including when your objectives or risk tolerance change.
You are permitted to place reasonable restrictions on individual securities or types of securities in the IMS Unified Choice
program that you wish to exclude from the account, within reasonable parameters set by us and asset managers. We will
not substitute another security for the restricted one or request that the asset manager designate a substitute security. We
will use cash to represent the percentage of restricted securities. Restrictions may adversely affect the management of
your account or the ability to meet your investment objectives.
Types of Advisory Services
Our platform of investment advisory services is collectively known as Investment Management Solutions, or IMS. Through
IMS, you have access to a wide range of investment products, including, but not limited to, mutual funds, exchange-traded
funds (“ETFs”), common and preferred stocks, municipal, corporate and government fixed income securities, unit investment
trusts, certificates of deposit and alternative investments such as fund of funds hedge funds, structured investments and
private equity.
We are the sponsor of all of the following IMS programs:
IMS Select Portfolios Program
IMS Select Portfolios are diversified asset allocation models invested in pre-selected portfolios of mutual funds, money
market funds and exchange traded funds. You are assigned an IMS Select Portfolio based on your risk assessment,
investable assets and chosen management strategy.
We will monitor the IMS Select Portfolios and will make changes to the portfolios if a fund or funds no longer fits the fund
selection criteria or meets the criteria for its interaction effects with the other investments in the model. When we make
changes to the IMS Select Portfolios, positions in your account that are affected by the change will be liquidated and new
positions will be purchased.
Income tax liabilities may result from the sale of individual securities within your account, unless the account is otherwise
tax sheltered or tax deferred. Income tax liabilities directly reduce investment returns. You are responsible for all tax
liabilities arising from the sale of individual securities within your account.
You may incur short-term redemption fees upon the liquidation of a mutual fund position for purposes of rebalancing or the
replacement of one fund for another fund in the portfolio. We will attempt to have these fees waived at the time of
redemption, but waiver is at the sole discretion of the mutual fund sponsor.
IMS Select Portfolios will be managed on a discretionary basis. We will have full authority as your agent and attorney-infact to manage the assets in your account on a fully discretionary basis. For all services, this discretionary authority includes
the authority, without first consulting you, to:
•
•
•

Determine the portion of assets in your account that will be allocated to each investment or asset class and
to change such allocation of assets as necessary;
Take any and all other actions on your behalf that we determine are customary or appropriate for a
discretionary investment adviser to perform, including the authority to buy, sell, select, remove and replace
securities, including mutual fund shares, stocks, bonds and other investments for the account; and
Select the broker/dealers or others with which transactions for the account will be effected.

Neither we nor the IAR will have the authority to withdraw funds or securities from your account other than for payment of
quarterly management fees as agreed to in writing by you.
We monitor market conditions and the performance of the IMS Select Portfolios. We reposition assets by rebalancing your
account when an asset class is out of tolerance by more than 5%.
IMS Portfolio Choice Program
IMS Portfolio Choice portfolios are diversified asset allocation models and may be implemented into securities, which
generally consist of, but are not limited to, money market funds, mutual funds, stocks, bonds, unit investment trusts,
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exchange traded funds and certificates of deposit. You and the IAR may choose to exclude certain asset classes from the
IMS Portfolio Choice portfolio or choose to disregard the profile for the portfolio type indicated. These exclusions will be
listed in the Statement of Investment Selection. Your portfolio may be invested similarly to, or different from, other clients
with the same or similar objectives.
We and the IAR will monitor market conditions and the performance of your portfolio. The IAR will communicate any
changes to you and reposition assets as needed. We will automatically rebalance your portfolio back to its original target
percentages in accordance with the rebalancing schedule and tolerances determined by you and your IAR. It is important
to note that the rebalancing schedules and tolerances are limited in scope and your choice of rebalancing will be amongst
the choices provided.
IMS Portfolio Choice portfolios will be managed on a discretionary basis. On June 26, 2017, we switched to a new proposal
and portfolio accounting system to administer the IMS Platform. A change that resulted from this transition is the IMS
Portfolio Choice program becoming a fully discretionary program. We and your IAR have full discretionary authority and
need not seek your approval prior to purchasing or repositioning assets. The use of discretion requires specific written
approval from us. In addition, you must provide written authorization to allow your IAR to utilize discretion in the account.
This is accomplished through the Investment Advisory Agreement.
For grandfathered accounts opened prior to June 26, 2017 through our prior proposal system, we have limited discretion,
Limited discretion grants us full authority to automatically rebalance the account according to the agreed upon target
allocation and rebalancing schedule. This discretionary authority will include the authority, without first consulting you, to
determine the amount of assets in each asset class in your account to be bought or sold in order to rebalance the account
back to its original target percentages, including the authority to buy, sell, select, remove and replace securities for the
account. You may incur short-term redemption fees upon the liquidation of a mutual fund position for purposes of
rebalancing or the replacement of one fund for another fund in the portfolio. We will attempt to have these fees waived at
the time of redemption but waiver of these fees is at the sole discretion of the mutual fund sponsor.
Neither we nor the IAR will have the authority to withdraw funds or securities from your account other than for payment of
quarterly management fees as agreed to in writing by you.
As a matter of course, no common stock position should be greater than 5% of the total portfolio value. We may waive this
policy if circumstances deem it to be appropriate.
IMS Flex Choice Program
IMS Flex Choice Portfolios may be implemented into individual securities, which generally consist of, but are not limited to,
money market funds, mutual funds, stocks, bonds, unit investment trusts, exchange traded funds and certificates of deposit.
You and the IAR may choose to exclude certain asset classes from your IMS Flex Choice portfolio or choose to disregard
the Profile for the portfolio type indicated. These exclusions will be listed in the Statement of Investment Selection if one is
provided. Your portfolio may be invested similarly to, or different from, portfolios belonging to clients with the same or similar
objectives.
We and the IAR will monitor market conditions and the performance of your portfolio. The IAR will communicate necessary
changes to you and reposition assets as needed.
Your IMS Flex Choice account may either be a cash or margin account. A margin account is one in which the firm carrying
the account lends cash to you with which you purchase securities. Unlike a cash account, a margin account allows you to
buy securities by borrowing the money. In the financial services industry, investors often open margin accounts to take
advantage of an opportunity to leverage their investment, not because they lack the money to make the full purchase.
However, investors using the IMS Flex Choice platform most often use margin in conjunction with check-writing capabilities
offered on these accounts. Margin allows you to borrow money in cases where a check is written for an amount greater
than the cash balance. While this borrowing has a cost, it also prevents you from prematurely selling securities and allows
you to make a later deposit to return the money borrowed. While the use of margin may offer the potential to leverage an
investment, and allows you greater flexibility in the operation of your account, buying securities on margin also subjects you
to additional costs and risks that should be carefully considered.
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Your IMS Flex Choice account may be a discretionary account for which the IAR need not seek your approval prior to
purchasing or repositioning assets. The use of discretion requires specific written approval from us. In addition, you must
provide written authorization to allow your IAR to utilize discretion in the account.
As a matter of course, no common stock position should be greater than 5% of the total portfolio value. We may waive this
policy if circumstances deem it to be appropriate.
IMS Unified Choice Program
The IMS Unified Choice Program is a “wrap fee” program and differs from the other IMS programs in that you pay a single
fee for trade execution and portfolio management services. Wrap fee programs differ from other programs in that the fee
structure for wrap programs is all-inclusive, whereas non-wrap programs include trade execution costs that are in addition
to the advisory fees. For example, our IMS Select Portfolio program is not considered a wrap fee program because you pay
transaction costs that are in addition to the annual asset management fee (Client Fee) and are generally borne by you.
We have retained Envestnet Asset Management, Inc., a Registered Investment Advisor (“Envestnet”), to provide overlay
management services for the IMS Unified Choice Program. Envestnet will provide Adviser access to third-party investment
management firms (“Sub-Managers”) with whom Envestnet has entered into a sub-management agreement to manage the
assets of Clients in a separately managed securities portfolio on a discretionary basis. For certain third-party investment
managers, Envestnet has entered into an investment model licensing and services agreement with the manager (each a
“Model Provider”), whereby Envestnet performs overlay management services of Client accounts invested pursuant to the
Model Provider’s strategy, implementing portfolio holding changes pursuant to an investment model maintained by the
Model Provider. These Model Providers, offer a wide array of investment strategies.
In the IMS Unified Choice Program, IAR will assist you in constructing an asset allocation portfolio comprised of SubManagers, Model Provider investment strategies, stocks, bonds, mutual funds and/or ETFs (the “UMA Portfolio”). This
program also offers access to hedge funds, private equity and structured investments. Envestnet will manage and maintain
the UMA Portfolio in accordance with its stated investment objectives as updated by the applicable Model Providers on an
ongoing basis.
For certain types of investment strategies, the Sub-Manager may need to manage the IMS Unified Choice Program assets
directly to efficiently manage the investment strategy. In such instances, Envestnet, at its discretion, may delegate its
discretionary investment authority to the Sub-Managers. The UMA Portfolio will be rebalanced on a schedule to be
determined by Adviser.
Tax overlay services are also available through Envestnet and are described below:
Tax Management Services
The Envestnet platform offers discretionary overlay services to help advisors and investors address and minimize the impact
of the tax implications to their investment portfolios. The Tax Transition Service is a premium, customizable solution for
investors who want to control/customize the realization of large unrealized gains that are embedded in their portfolios, or
have other unique circumstances that require an individualized strategy. The Ongoing Tax Management Service is a lowcost, more automated service that aims to potentially reduce tax bill in an effort to boost after-tax returns and delivers yearround tax management to eliminate the need for year-end tax loss harvesting.
Strategic Tax Management
Envestnet | Placemark uses a sophisticated tax-optimization engine that measures and considers the tax costs for potential
security sales in making all portfolio construction decisions. The primary cost of taxes in client portfolios is in the form of
realized short-term capital gains, and Placemark’s tax management process seeks to minimize and in most instances
eliminate short-term capital gains realization. By accurately modeling the tax impact of all trades specific to the client’s tax
rates and considering realized gains and losses both within the portfolio and externally, Placemark seeks to deliver the pretax returns of the underlying managers and portfolios while improving after-tax returns.
For more complex client situations such as transitioning portfolios, incorporating the risk of low basis positions, deferring
long-term capital gains to reduce susceptibility to the alternative minimum tax, budgeting tax exposures and incorporating
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taxable events from held away assets, strategic tax management offers advisors the most comprehensive solutions for their
most demanding and tax sensitive clients.
Income tax liabilities may result from the sale of individual securities within your account, unless the account is otherwise
tax sheltered or tax deferred. Income tax liabilities directly reduce investment returns. You are responsible for all tax
liabilities arising from the sale of individual securities within your account.
Under certain circumstances, IMS Unified Choice portfolios may be invested entirely in the fixed income asset class. No
Statement of Investment Selection will be created for single asset class portfolios.
You are permitted to place reasonable restrictions on individual securities or types of securities that you wish to exclude
from the account, within reasonable parameters set by us and asset managers. We will not substitute another security for
the restricted one or request that the asset manager designate a substitute security. We will use cash to represent the
percentage of restricted securities. Restrictions may adversely affect the management of your account or the ability to meet
your investment objectives.
We monitor market conditions and the performance of the IMS Unified Choice portfolios.
rebalancing your account when an asset class is out of tolerance by more than 5%.

We reposition assets by

We have full authority as your agent and attorney-in-fact to manage your IMS Unified Choice portfolio assets on a fully
discretionary basis. For all services, this discretionary authority includes the authority, without first consulting you, to:
•
•
•
•

Determine the portion of assets in your account to allocate to each investment or asset class;
Change your allocation of assets as necessary;
Take any and all other actions on your behalf that we determine are customary or appropriate for a
discretionary investment adviser to perform, including the authority to buy, sell, select, remove and replace
securities, including mutual fund shares, stocks, bonds and other investments for the account; and
Select the broker/dealer or others with which transactions for the account will be effected.

We are authorized to delegate the active discretionary management of all or part of the assets designated for participation
in the UMA Portfolio to Envestnet. Envestnet, at its discretion, may delegate its discretionary authority to one or more SubManagers based upon your stated investment objectives without prior consultation with you and without your prior consent.
Such Sub-Managers will have all of the same authority relating to the management of Client’s Accounts as is granted to the
Adviser in this Agreement, including the authority to discretionarily trade in UMA Portfolio without prior consultation.
Neither we, Envestnet, Sub-Managers nor the IAR have authority to withdraw funds or securities from your account other
than for payment of quarterly management fees as agreed to in writing by you.
IMS Prime Program
IMS Prime portfolios are diversified asset allocation models for Accounts with between $5,000 and $25,000 in assets, and
will be implemented solely into exchange traded funds (“ETFs”). Client, with assistance of Client’s IAR, will fully and
accurately complete a Risk Profile Questionnaire (“Profile”) in the form provided by Adviser, describing the Client’s financial
situation, investment objectives, time horizon, risk tolerance and investment preferences. Adviser and IAR will utilize such
Profile in rendering services to Client. Upon receipt of Client’s Profile, IAR and Client will determine the appropriate portfolio
type based on results of the Profile. Client will be provided with a Statement of Investment Selection (“SIS”) based on the
results of the Profile. Your portfolio may be invested similarly to, or different from, other clients with the same or similar
objectives.
We and the IAR will monitor market conditions and the performance of your portfolio. The IAR will communicate any
changes to you and reposition assets as needed. We will automatically rebalance your portfolio back to its original target
percentages annually. Additional deposits of cash will also trigger a rebalance. We monitor IMS Prime accounts for
unimplemented cash on a periodic basis, typically monthly. Client’s IMS Prime Account will not be assessed any transaction
costs except for instances where a product is transferred into the account and liquidated to fund the portfolio. There will be
no transaction costs associated with the available universe of ETFs within the IMS Prime Program. Please note, however,
that a short-term redemption fee will be charged for any sales that occur within 30 days of the original purchase of the ETF.
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The fee is $7.95 and is designed to reduce the likelihood of excessive trading in these investment products. 1st Global
receives no portion of this fee.
IMS Prime portfolios are managed on a discretionary basis. We will have full authority to automatically rebalance the
account according to the agreed upon target allocation and rebalancing schedule. This discretionary authority will include
the authority, without first consulting you, to determine the amount of assets in each asset class in your account to be bought
or sold in order to rebalance the account back to its original target percentages, including the authority to buy, sell, select,
remove and replace securities for the account.
Your IMS Prime account will be a discretionary account for which the IAR need not seek your approval prior to purchasing
or repositioning assets. The use of discretion requires specific written approval from us. In addition, you must provide
written authorization to allow your IAR to utilize discretion in the account.
Neither we nor the IAR will have the authority to withdraw funds or securities from your account other than for payment of
quarterly management fees as agreed to in writing by you.
Retirement Management Solutions (“RMS”)
Our RMS platform is a managed account platform specifically designed for defined contribution qualified plans including,
but not limited to, 401(k), profit sharing, safe harbor 401(k), defined benefit, defined contribution, Solo(k), 403(b), SEP and
SIMPLE IRAs. Access to the RMS Platform is made available to you through our IARs.
We will design and manage portfolios that may be invested similar to the portfolios of other clients having similar investment
objectives. You may develop, in consultation with us, a broad range of investment options and/or model portfolios for
individual participant use. Each model portfolio type will be designed to help achieve plan participant retirement objectives
while staying within their stated risk tolerance and at the same time, taking into account their time horizon and unique needs
and circumstances.
The currently available RMS model portfolio types are designed as Ultra-conservative, Conservative, Moderate, Growth
and Aggressive Growth. Model portfolios may be augmented or modified from time to time by us. Model portfolios are not
intended as investment advice for defined contribution plan participants. Defined contribution plan participants are free to
disregard the model portfolios and choose individual mutual funds and /or ETFs at their sole discretion. The client is the
retirement plan, not the individual participants. SIMPLE and SEP IRA clients must choose from a menu of asset allocation
model portfolios with pre-selected mutual funds and/or exchange traded funds. Models on the Aspire platform will be
rebalanced annually, each December.
Investment advisor representatives may provide advice to individual retirement plans and/or employer-sponsored retirement
plans. Services may include but are not limited to, investment policy statement support, investment selection and monitoring,
overall portfolio composition, participant education and guidance to the plan sponsor on their fiduciary obligations to plan
participants. When providing services to retirement plans, IARs will be a fiduciary as defined under Section 3(21) (A) of
ERISA. A fiduciary relationship as defined under Section 3(21) (A) of ERISA will be agreed to by both parties in writing.
RMS accounts may be opened through one of nine “Platform Providers.” Approved Platform Providers include July Business
Services (“July”), VOYA Financial, Ascensus, Aspire, ADP, ERISA Partners, Retirement Strategies Group (“RSG”), John
Hancock, Nationwide and Fidelity Direct.
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Each Platform Provider has their own service providers including directed trustees, custodians, clearing firms and brokerdealers.
Platform Provider

Custodian

Broker‐Dealer

July Business Services

Matrix Trust Company

Broadridge Business Processing
Outsourcing, LLC

VOYA Financial

VOYA Ret Ins and Annuity Co.

1st Global Capital Corp.

Ascensus

Ascensus Trust Company

EFC Financial, LLC

Fidelity Direct

Fidelity Management & Research, LLC

Fidelity National Financial

ERISA Partners

Charles Schwab Bank

Charles Schwab & Co., Inc.

Retirement Strategies Group

Matrix Trust Company

Broadridge Business Processing
Outsourcing, LLC

Aspire

Matrix Trust Company

Broadridge Business Processing
Outsourcing, LLC

Nationwide

Nationwide Trust Company, a Division of Nationwide
Bank

Nationwide Investment Services
Corporation

John Hancock

John Hancock Trust Company LLC

Signator

ADP

State Street

ADP Broker Dealer

Our affiliate, 1st Global Capital Corp., is the broker-dealer of record for plans placed through VOYA Financial.
Retirement Management Solutions (“RMS”) Total 401(k)
RMS Total 401(k) is made available to plan sponsor clients with no investment adviser representative, either because they
were referred to us directly or because they have terminated their relationship with a financial intermediary such as an
investment adviser representative or registered representative. Under these circumstances, the client will enter into an
agreement directly with 1st Global Advisors, Inc., which will be responsible for investing each client’s assets through the
RMS Total 401(k) program.
RMS Total 401(k) clients will be given access to five model portfolios representing five levels of risk. The portfolios are
designed as ultra-conservative, conservative, moderate, growth and aggressive growth. Plan sponsor participants
(employees) can choose one the available model portfolios or they may choose to construct their own portfolio of their
choosing utilizing the funds that are a part of the 1st Global Advisors’ constructed model portfolios. The plan sponsor will
likely make available other investment options that are not a part of the model portfolios including a fund designated as a
“qualified default investment alternative” (QDIA) or a “stable value” fund.
The RMS Total 401(k) model portfolios will be managed by 1st Global Advisors, Inc. We will serve as a fiduciary and as an
“Investment Manager” for the Plan within the meaning of Section 3(38) of the Employee Retirement Income Security Act of
1974, as amended (“ERISA”). 1st Global Advisors will provide a written investment policy statement (IPS) which describes,
in general terms, how we create and monitor these model portfolios. It is the duty of the Plan Sponsor to periodically review
the IPS on behalf of a Plan to determine if it continues to meet the requirements of your specific Plan. Our duty in acting as
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a fiduciary is contingent of the Plan Sponsor acknowledgement and approval of the IPS that is consistent with our services
and the Plan Sponsor’s requirements.
In addition, as a part of 1st Global Advisors’ service as an ERISA Section 3(38) fiduciary, we will provide you with periodic
summaries of the model portfolios, summaries of any additions or deletions of funds used in the model portfolios as well as
other material alerts as to the funds utilized in the RMS Total 401(k).
Finally, we will provide participants with a standardized risk tolerance questionnaire, which may be used by participants to
help them select a model portfolio. The Plan Sponsor acknowledges that providing such a questionnaire to participants
does not constitute fiduciary advice and that 1st Global Advisors’ services do not include furnishing fiduciary advice directly
to participants. 1st Global Advisors is only responsible for the products we select to create our model portfolios and we will
not have any responsibility or liabilities in connection with other investments (e.g. employer securities, self-directed
brokerage windows, etc.) offered by the plan.
July Business Services will serve as the plan’s record keeper and third-party administrator for the RMS Total 401(k) program
and assets will be custodied with Matrix Trust Company and Broadridge Business Process Outsourcing, LLC is the broker
of record.
1st Global’s Solicitor Referral Platform (“SRP”)
We also offer limited access to certain turn-key asset manager programs (TAMPs), which provide access to professional
third-party asset managers that are outside the scope of the IMS platform. TAMP programs offer you access to a variety of
model portfolios with varying levels of risk from which you may choose. TAMP program accounts are not managed by us;
rather, they are managed by one or more third-party portfolio managers on a discretionary basis, and they may consist of a
variety of different securities types, including stocks, bonds, mutual funds, and derivatives. Account minimums for
unaffiliated TAMP program accounts generally range between $25,000 and $50,000. We are not the sponsor of these TAMP
programs. We may act in either a “solicitor” or “sub-adviser” capacity when we offer TAMP programs to you, as described
below:
• Solicitor: When acting as a solicitor for the TAMP program, neither we nor your IAR provide advisory services in
relation to the TAMP program. Instead, your IAR will assist you in selecting one or more TAMP programs believed
to be suitable for you based on your stated financial situation, investment objectives, and financial goals. We and
your IAR are compensated for referring you to the TAMP program. This compensation generally takes the form of
the TAMP sharing a percentage of the advisory fee you pay to the TAMP with us and your IAR. When we act as a
solicitor for a TAMP program, you will receive a written solicitor disclosure statement describing the nature of our
relationship with the TAMP program, if any; the terms of our compensation arrangement with the TAMP program,
including a description of the compensation that we will receive for referring you to the TAMP program; and the
amount, if any, that you will be charged in addition to the advisory fee that you will pay to the TAMP as a result of
our referral of you to the TAMP program.
• Adviser or Sub-Adviser: Under an adviser or sub-adviser relationship between us and the sponsor of the TAMP
program, we and your IAR will fulfill the role of an adviser or sub-adviser to you. We will provide you with portfolio
management supervisory services with respect to the adviser or sub-adviser TAMP programs you select. That
means that we will monitor the TAMP program’s performance, investment selection, and continued suitability for
your portfolio and will advise you accordingly. Your advisor will help you determine your risk tolerance, investment
goals, and other relevant guidelines in order to help you choose a TAMP program that appears to satisfy your
investment needs.
We have entered into agreements with several programs to offer one or both of the services described above. We may
enter into similar agreements with like organizations to provide similar portfolio manager search, custodial and performance
reporting services.
Client assets placed with 1st Global’s Solicitor Referral Platform are placed with a custodian chosen by the client.
These programs are closed to most advisors and most clients, except in cases where pre-established relationships exist.
The ability to provide access to these TAMPs or deny access to these TAMPs is at the sole discretion of 1st Global Advisors,
Inc.
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1st Global Financial Planning Advisory Service
1st Global Financial Planning Advisory Service (FPAS) is guided by our proprietary Method 10® Seasonal Planning
Program. 1st Global’s FPAS is designed to help address your goals and needs through an ongoing relationship throughout
the calendar year and beyond.
Method 10® Seasonal Planning Program
1st Global’s Method 10® Seasonal Planning Program is specially designed to formulate an ongoing financial plan that will
consider your investment goals, asset allocation, family, security and cash flow needs, and any advantageous tax planning
strategies appropriate for your portfolio. Method 10® Seasonal Planning is intended to foster periodic contact between you
and your IAR throughout the calendar year, during which you and your IAR will construct a personalized plan that will
address a multitude of considerations for your portfolio.
References in this section of the Brochure to “you” and “your” apply to each FPAS client who signs the FPAS Agreement
(“Agreement”). References to “us,” “we,” and “our” refer to 1st Global Advisors, Inc. (“1st Global”). References to “your IAR”
are to your 1st Global affiliated investment adviser representatives.
The advice you receive from your IAR is intended for your use only. If you choose to share your analysis and
recommendations with a third party, neither your IAR nor 1st Global (nor any of its affiliates) is responsible for the outcome.
FPAS Planning Topics
Your IAR will review your data and other information to formulate a plan that can help you meet your goals. Your IAR may
review any or all of the following:
• Current financial position. This will include a high-level analysis of your net worth, income (inflows) and expenses
(outflows).
• Family, Asset and Cash Flow Protection needs. This may include an inventory of your insurance policies, including life,
disability (if you are not retired) and long-term care (if you have reached a certain age). You may also receive an analysis
of your needs and your family’s needs in the event of death, disability and long-term care, as applicable. This may include
an overview of other protection needs (e.g., property and casualty).
• Estate planning consult. This may include an inventory of basic estate documents that are essential for the proper
disposition of your assets upon your death and to provide for appropriate care in the event of your incapacity. It may also
include a review of asset and policy ownership and beneficiary designations, as well as action steps or comments on how
to work with legal advisors to improve your basic estate situation.
• Goals to track over time. Your analysis and written plan may address one or more of your long-term goals, including
funding retirement, education and/or future purchases.
Initial Plan
In the first year following the effective date (described below) of your FPAS Agreement, your IAR will make best efforts to
perform an analysis and deliver within 150 days an initial written plan.
The analysis and written plan will address the fundamentals of your financial situation as well as the priorities and goal(s)
you have discussed with your IAR. The remainder of the first year may focus on tracking progress to goals, addressing
asset allocation and portfolio rebalancing, addressing other financial planning topics – such as insurance and estate
planning – and formulating a year-end tax strategy, as well as long-term tax strategies.
You should expect your initial FPAS plan within approximately 150 days from the date you and your IAR execute the 1st
Global Financial Planning Advisory Service Agreement. Thereafter, the Method 10® Seasonal Planning Program is
structured for the implementation of quarterly meetings between you and your IAR. If your personal financial circumstances
or need for financial planning services changes, you should discuss whether your fee needs to change with your IAR.
Ongoing Relationship
As your financial planning relationship continues, you will work with your IAR following the financial planning process
described above. For example, you and your IAR will:
• Confirm your working relationship and the associated fee, annually;
• Track progress over time toward identified goals;

14

1st Global

• Identify key changes to your situation and revisit your financial goals; and
• Propose new recommendations as appropriate.
Your Agreement is effective the day that you and your IAR execute the Agreement.
Your Agreement will automatically renew each year. The Agreement will remain in effect until one of the following occurs:
termination by you; termination of an existing FPAS Agreement by replacing it with a new one; termination by 1st Global,
which would require sending you written notice reasonably in advance of the termination date (except as noted in this
paragraph) to your address as shown on our records; termination by 1st Global, with no advance notice for non-delivery of
services to you by your IAR; or termination by you through nonpayment of the FPAS fee. If you choose to terminate the
Agreement before receiving your initial plan, you will receive a full refund of fees paid. However, if you terminate the
Agreement at any time after receiving your initial plan but before remitting fees for a subsequent year, 1st Global reserves
the right in its sole discretion to prorate the amount of the refund you receive, if any. If 1st Global terminates the Agreement
before you receive your initial plan, you will receive a full refund of fees paid. However, if 1st Global terminates the
Agreement at any time after you receive your initial plan but before you remit fees for a subsequent year, 1st Global reserves
the right in its sole discretion to prorate the amount of refund you receive, if any.
Changing your Planning Topics
Should your financial situation, goals, objectives or needs change, you must notify your IAR promptly of the changes. In
addition, after looking at all of your financial data, your IAR may decide to recommend further assessment in a specific area
that has not already been identified. Changes to your financial planning topics are confirmed to you by the delivery of
recommendations consistent with your new topics. Read and understand those recommendations to determine if the topic
changes are consistent with your understanding of them. If the changes differ from your understanding, please contact your
IAR. You and your IAR should also discuss whether your fee needs to change in light of the changes to your planning topics.
Implementation of your Financial Planning Recommendations
The recommendations provided may be implemented through 1st Global, its affiliates or other financial services providers.
Before implementing any recommendations, you should consider carefully the ramifications of purchasing products or
services, and you may want to seek further advice from your lawyer and/or accountant, particularly in connection with estate
planning, taxes, or business financial planning issues.
Married Person as FPAS individual Client
If you are married and participating in a financial planning relationship as an individual, you understand, acknowledge and
agree that: (1) as of the signing of the FPAS Agreement, your spouse is not a party to the Agreement; (2) pursuant to the
Agreement’s Privacy Policy, neither 1st Global nor its representatives will collect personally identifiable data about your
spouse in connection with the financial plan due to existing privacy and contract laws, unless and to the extent your
information is unable to be collected without that of your spouse; and (3) your analysis and plan will be based on information
that you provide regarding your financial goals, needs, and priorities since your spouse’s data and information are not
intended to be collected.
Estate or Trust beneficiaries as FPAS Clients
If you are an FPAS client and also a beneficiary of an estate or trust that is also an FPAS client serviced by your IAR, you
understand, acknowledge and agree that (1) there may be a conflict when your IAR is servicing the beneficiary of an estate
or trust, as the beneficiary of an estate’s or trust’s interest may not be the same as your interest; and (2) when servicing the
beneficiary of an estate or trust, your IAR cannot put your interest ahead of his or her obligation to act in the best interests
of the beneficiary of an estate or trust.
About Power of Attorney Appointments
If you are an Attorney-in-Fact pursuant to a Power of Attorney for the client, you understand, acknowledge and agree that:
(1) the financial planning services will be based on the information provided to us by the client and/or attorney-in-fact
regarding the client’s financial situation; (2) you will provide us with complete and accurate information, to the best of your
knowledge; and (3) with the service the client or the attorney-in-fact purchases the IAR is not obligated to make any
recommendations or give any financial advice that, in the sole judgment of the IAR, would be impracticable, unsuitable,
unattainable or undesirable for the client. We strongly recommend you seek advice from legal counsel before implementing
suggested planning strategies that involve disposition of assets. We reserve the right to decline business. When servicing
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the client’s account, the IAR cannot put the interest of the attorney-in-fact ahead of his or her obligations to act in the best
interest of the client.
Fees and Compensation
FPAS fees are negotiable and there is no assurance that similarly situated clients will be assessed comparable fees. Your
IAR will explain the FPAS fee and the factors considered in calculating the FPAS fee before asking you to sign the
Agreement. Some states may impose a sales tax on your FPAS fee, which we will collect and remit to the applicable state.
FPAS fees vary based on (1) your IAR’s fee schedule, which may be based on factors such as local market considerations;
and (2) the overall complexity of your case.
Your IAR will assign an overall complexity factor of “low,” “medium” or “high” to your case based on your household income
and net worth; financial position and cash flow needs, protection and estate needs; investment and tax planning needs;
number of goals you wish to consider for inclusion and tracing within your plan; and assorted other factors (e.g., life events,
such as marriage, early retirement, employment changes; as well as any business planning needs you may have).
The minimum annual fee for FPAS Agreements is $500. Your IAR’s minimum fee may be higher. The maximum fee is
$10,000. We reserve the right to waive the minimum and maximum fee under certain circumstances.
Ask questions about the FPAS fee so that you understand the factors considered in arriving at your financial planning fee
and what you can expect for this fee.
The fee that you pay in the first year of service may differ from the fee you pay for services in ongoing years. A portion of
the financial planning service fee is paid to your IAR for introducing you to the service, gathering the information necessary
to prepare your service, helping you establish needs and goals, preparing and presenting your service, and/or providing
financial advice on behalf of 1st Global. The remaining portion of the fee goes to 1st Global for the supervisory, technical,
administrative and other support provided to all IARs.
Although, there will be a fee for your personalized financial plan, 1st Global and your IAR may earn commissions or advisory
fees should you choose to implement all or a portion of the plan through 1st Global Capital Corp. (our affiliated
broker/dealer), 1st Global Advisors, Inc. or other outside money managers. At all times it is solely your choice whether
implementation of all or a portion of the recommendations in the plan are done through us, our affiliated broker/dealer or
other broker/dealer or money managers chosen by you. You are under no obligation to do anything. If you establish an
advisory account with 1st Global, the investment advisory fee you pay for the advisory account is separate from your FPAS
fee. Please refer to the descriptions of the types of accounts offered by 1st Global elsewhere herein.
1st Global is dedicated to providing quality client service. We work hard to ensure your satisfaction with the FPAS services
that you receive, and seek to meet or exceed your expectations. We will work with you to address any of your questions or
concerns.
Financial plans are based on your financial situation at the time and are based on financial information disclosed by you to
the IAR. You are advised that certain assumptions may be made with respect to interest and inflation rates and use of past
trends and performance of the market and economy. However, past performance is in no way an indication of future
performance. 1st Global and the IAR cannot offer any guarantees or promises that your stated financial goals and objectives
will be met. Further, you must continue to review any plan and update the plan based on changes in your financial situation,
goals or objectives or changes in the economy.
Closed or Discontinued Platforms
Institutional Managed Account Program (“I-MAP”) – This program was closed to new investors on December 31, 2004.
Global Choice Platinum Managed Account Program (“Global Choice Platinum”) – This program was consolidated with the
Global Choice Managed Account Program (“Global Choice”) and renamed IMS Flex Choice on October 31, 2004.
Global Choice Managed Account Program (“Global Choice”) – This program was consolidated with the Global Choice
Platinum Managed Account Program (“Global Choice Platinum”) and renamed IMS Flex Choice on October 31, 2004.
Premium Managed Account Program (“P-MAP”) – This program was closed to new investors on December 31, 2004.
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Select Managed Account Program (“S-MAP”) – This program was renamed IMS Premium Choice on October 31, 2004 and
renamed Solicitor Referral Platform on September 9, 2009.
Variable Managed Account Program (“V-MAP”) – This program was closed to new investors on May 31, 1999.
Compass – This program was closed to new investors on January 1, 2002.
CompassGOLD – This program was closed to new investors on October 19, 2009.
Special Product Considerations
All IMS programs, except IMS Select Core/Satellite model portfolios, offer access to fund of funds hedge funds, private
equity and structured investments. Hedge funds, private equity and structured investments are billable assets. This means
that we charge you quarterly advisory fees based on the value of your hedge fund, private equity and structured investment
assets. Beyond the infrastructure of the IMS programs, your investment advisory fee is for the specialized advice and
guidance provided by your IAR regarding these assets.
We make hedge funds and private equity investments available only to qualified purchasers, qualified clients or accredited
investors as those terms are defined under applicable securities laws. We make hedge funds and private equity available
only to those clients with moderate, growth or aggressive growth profiles. Specifically, your scored profile must be
"moderate" or above in order to be able to purchase hedge funds and/or private equity in an account. A client scoring
“moderate” but choosing “conservative” may purchase hedge funds and/or private equity in limited circumstances. You are
permitted to choose “conservative” and still purchase a hedge fund and/or private equity only when it is required for account
“grouping” purposes and not because you feel a need to accept less risk than the “moderate” scoring would indicate. We
permit this only for instances where you have a group of accounts that are managed together at a risk score of “moderate”
or above, and the account in which the hedge fund and/or private equity will be purchased requires a “conservative”
allocation to support the necessary allocation to fixed income across all accounts. For example, you may choose to be more
heavily weighted in fixed income securities in one account, an account with a conservative allocation, and more heavily
weighted in equity securities in another account, an account with a more aggressive allocation. When taken in total, your
grouped portfolio must be a moderate, growth or aggressive growth allocation to choose these investments. We have the
discretion to waive these guidelines for unforeseen circumstances that do not violate our fiduciary obligation.
Structured Investments are available only to those clients with a “conservative,” “moderate,” “growth,” or “aggressive growth”
risk profile.
We limit your investment in hedge funds or private equity to no more than 10% of your stated net worth. Furthermore, and
generally, no more than 30% of your portfolio may be allocated to hedge funds, private equity and structured investments,
combined. No more than 10% of your portfolio may be allocated to a private equity hedge fund or any single Buffered
Return Enhanced Note (BREN) offering (a type of structured investment). The rest of the account will be allocated to the
appropriate portfolio type as determined by your Profile. The percentage allocated to each asset class within the portfolio
type will be proportionately reduced by the percentage of the portfolio allocated to hedge funds, private equity and/or
structured products. We make special rebalancing considerations for those accounts incorporating an allocation to hedge
funds, private equity or structured products.
We caution that you may have limited opportunities to redeem shares of hedge funds or private equity, because the
underlying securities may not be available for sale for long periods of time, and the hedge funds and private equity impose
restrictions on repurchase offers further limiting exit strategies or redemptions. Structured investments are available in
various maturities as outlined in the offering document for the product. Due to these restrictions, the portion of your account
allocated to the asset allocation model will be rebalanced independent of any hedge funds, private equity and/or structured
investments in the account. The asset allocation model alone will be rebalanced back to the original target allocations of
that model. It is not feasible for us to incorporate hedge funds, private equity and/or structured investments into the
rebalance process.
Once a structured investment matures or a hedge fund or private equity is redeemed, you and the IAR can determine how
to reinvest or withdraw the proceeds, and you may fully rebalance your account at that time. Hedge fund and private equity
minimum investment amounts vary as described in the fund’s offering document. The minimum account balance required

1st Global

17

1st Global Advisors, Inc. Firm Brochure
to include an allocation to a structured investment is $100,000. The minimum investment in a structured investment is
$1,000.
An account found to be in violation of the above concentration limits may be forced to remove illiquid alternatives from the
account. Concentration issues may be addressed in a number of ways including the transfer of products to a separate
brokerage account, adding funds to the account or the “de-networking” of a product to be held directly at the product sponsor.
Hedge funds, private equity and structured investments are not permitted in the IMS Select - Core/Satellite Strategy.
Program Choice Conflicts of Interest
The specific advisory program selected by you may cost you more or less than purchasing program services separately.
Factors that bear upon the cost of a particular advisory program in relation to the cost of the same services purchased
separately include, but may not be limited to, the type and size of the account, the historical and/or expected size or number
of trades for the account, and the number and range of supplementary advisory and client-related services provided to the
account.
Investment recommendations and advice offered by us and our IARs does not constitute legal, tax, or accounting advice.
You should coordinate and discuss the impact of the financial advice you receive from our IARs with your attorney and
accountant. We acknowledge that our IARs are commonly CPAs or other tax, accounting or legal professionals, therefore,
acting as your CPA, tax or accounting professional or attorney, your IAR may, in this capacity, provide legal, tax or
accounting advice.
In general, your IAR is responsible for delivering investment advisory services to you, and you generally deal with matters
relating to your account(s) by contacting your IAR directly.
Compensation to us and your IAR may be more than the amounts we would otherwise receive if you paid for investment
advice, brokerage, and/or other relevant services separately. Just as many IARs offer management fee discounts to their
larger clients, we retain less of the investment advisory fee as our IAR’s total IMS platform assets under management
increases. As IARs grow their fee-based business within our suite of IMS programs, our economies of scale are shared with
IARs by reducing the percentage amount of investment advisory fees that we retain. Our retention decreases as IARs reach
specified asset levels.
Fee-based advisory accounts closely align our interest and reduce the likelihood of churning, high-pressure sales tactics
and recommending unsuitable transactions. Fee-based programs offer investors consistent and explicit monthly or annual
charges and those that engage in at least a moderate level of trading activity. Fee-based programs have periodic, ongoing
fees to support ongoing monitoring and advice regarding the assets in your account. This ongoing monitoring and advice is
supported by features and benefits such as automatic rebalancing. The tools we make available to your financial advisor
allow him or her to be proactive in the management of your assets. In a commission-based program there is no ongoing
monitoring and advice. Once a transaction is complete the obligation to monitor that investment ends. The advisor is
available to assist you in the future but that assistance will be reactive in nature. Fee-based programs may not be a fit for
certain investors. Accounts with low trading activity may be better off with a commission-based program. These accounts
may be comprised mainly of bonds or mutual funds, but also could contain individual capital appreciation equities where
the customer has a stated buy-and-hold strategy.
In determining the appropriateness of a fee-based program versus a commission-based program we will consider your
financial status, investment objectives, trading history, size of portfolio, nature of securities held, and account diversification.
We may also consider whether the fee-based program is appropriate in light of the services provided, the projected cost to
the customer, alternative fee structures that are available, and the customer’s fee structure preferences.
Wrap Fee Program
The IMS Unified Choice and IMS Prime Programs are “wrap fee” programs and differ from the other IMS programs in that
you pay a single fee for trade execution and portfolio management services. Wrap fee programs differ from other programs
in that the fee structure for wrap programs is all-inclusive, whereas non-wrap programs include trade execution costs that
are in addition to the Client Fee. For example, our IMS Select Portfolio Program is not considered a wrap fee program
because you pay transaction costs that are in addition to the Client Fee and are generally borne by you. IMS Prime Program
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clients will pay transactions costs on positions transferred into the account and subsequently liquidated to fund the portfolio.
There will be no transaction costs associated with the available universe of ETFs within the IMS Prime Program.
In the case of IMS Unified Choice program accounts, such accounts are managed in accordance with the investment
methodology and philosophy used by the respective third-party portfolio manager. On the other hand, our IMS Flex Choice
Program is managed by your IAR in accordance with his or her own investment methodology and philosophy. In some
cases, you may decide to forgo a third-party portfolio manager to manage the fixed income portion of your wrap fee account
and instead choose to have 1st Global’s Capital Markets fixed income department create a bond ladder. You might also
choose a third-party portfolio manager to manage a portion of your fixed income allocation and have 1st Global’s Capital
Markets fixed income department manage a portion of your fixed income allocation. In these instances, the bond ladders
created by our fixed income department will be managed in accordance with the investment methodology and philosophy
of our fixed income department. For the investment advisory services provided to you by us and your IAR, we and your IAR
receive a portion of the annual Client Fee you pay when you participate in any managed account program through us,
including the wrap fee program.
Assets under Management
As of June 30, 2017, we managed $8,858,490,427 in assets. $6,324,590,290 is managed on a discretionary basis and
$2,533,900,137 is managed on a non-discretionary basis.
Fees and Compensation
We Earn Asset Management Fees for the Services We Provide
You will pay us and your IAR an annual asset management fee (Client Fee) based on a percentage of assets under
management (AUM) or a flat fee based on the value of your account if you elect to receive asset management services
through one or more of our IMS programs. The maximum Client Fee that can be charged in any 1st Global managed account
platform is 3% annually and is generally negotiable. Certain managed account platforms have lower maximum annual fee
amounts, and fee schedules will vary among platforms. In most cases, the Client Fee is payable quarterly in advance and
is based on the AUM on the last business day of the previous calendar quarter. Certain managed account platforms charge
fees in arrears and will have differing methods of computation. Please refer to the respective platform description below or
to the respective client agreement for specific information about the maximum fee allowed, the varying fee schedules of
each platform, and the methods of fee billing for the platform(s) you select.
IMS Select Portfolios
IMS Portfolio Choice
IMS Flex Choice
We charge a Client Fee of up to 3.00% of assets under management.
The Client Fee is paid quarterly. To calculate the fee, multiply each segment of the total fee by the value of the account on
the last business day of the previous calendar quarter, then multiply that amount by the quotient of the number of days in
the calendar quarter divided by the number of days in the calendar year. The total Client Fee is the sum of the preceding
fee amounts.
Additional assets received into the account during any billing period will be charged a pro-rata Client Fee based on the
number of days remaining in the billing period if the amount of the deposit is in excess of $10,000. Withdrawals from the
account will receive a pro-rata refund if the amount of the withdrawal is in excess of $10,000.
The Client Fee does not include certain fees and charges related to account services provided by the custodian. The fees
and charges for accounts held through National Financial Services LLC (“NFS”) are disclosed in the section titled Account
Fees and Charges for Accounts held through NFS. The fees that we charge are in addition to fees charged by any mutual
funds in which you may invest. The mutual funds in your portfolio assess charges and fees at the fund level, including fees
for investment management services and 12b-1 distribution charges that are permitted under Section 12b-1 of the Securities
Exchange Act. You should be aware that these 12b-1 fees come from fund assets and thus, indirectly from your assets.
Together with you, we establish the Client Fee within the range stated above.
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IMS Prime Program
We charge an annual fee which may be a flat dollar amount based on the market value of the assets under management
or a percentage of the assets under management in accordance with the Schedule of Fees attached to the Investment
Advisory Agreement and incorporated as Exhibit B.
The Client Fee is paid quarterly. To calculate the fee, multiply each segment of the total fee by the quotient of the number
of days in the calendar quarter divided by the number of days in the calendar year. The total Client Fee is the sum of the
preceding fee amounts. Once the account value reaches $50,000, you will be charged a percentage of assets under
management. To calculate this fee, multiply each segment of the total fee by the value of the account on the last business
day of the previous calendar quarter, then multiply that amount by the quotient of the number of days in the calendar quarter
divided by the number of days in the calendar year. The total Client Fee is the sum of the preceding fee amounts.
Additional assets received into the account during any billing period will be charged a pro-rata Client Fee based on the
number of days remaining in the billing period if the amount of the deposit is in excess of $10,000. Withdrawals from the
account will receive a pro-rata refund if the amount of the withdrawal is in excess of $10,000.
If a Client’s IMS Prime Account grows past $50,000, the Account will be assessed a fee based on a percentage of Client’s
assets under management (“AUM”), not to exceed 1.4% annually. 1st Global will continue to receive a portion of the fee.
Once Client’s IMS Prime Account grows past the $25,000 account opening maximum, Client may transition Client’s Account
to another 1st Global IMS program at any time. Such a transition will require additional account paperwork and Client will
be required to submit a new Risk Profile Questionnaire. If after a Client’s IMS Prime Account grows past the $50,000
threshold and is assessed a fee based on AUM, but at the time of the next billing cycle has fallen below $50,000 in value,
Client’s IMS Prime Account will revert to the fixed fee pricing schedule.
The Adviser shall receive a portion of the Client Fee.
The Client Fee does not include certain fees and charges related to account services provided by the custodian. The fees
and charges for accounts held through National Financial Services LLC (“NFS”) are disclosed in the section titled Account
Fees and Charges for Accounts held through NFS.
The Client Fee does not include “expense ratios” of Exchange Traded Funds. Specific information on the expense ratios of
any Exchange Traded Funds may be found in their respective prospectuses. Please note that a short-term redemption fee
of $7.95 will be charged for any sales that occur within 30 days of the original purchase of the ETF. 1st Global receives no
portion of this fee.
Retirement Management Solutions (RMS)
We charge an annual asset management fee of up to 3.00% of assets under management.
The asset management fee does not include the cost of custodial and record keeping services, which are disclosed in the
recordkeeping service agreement.
Broadridge Business Process Outsourcing, LLC will process 12b-1 fee rebates for July, Aspire and RSG clients. Broadridge
retains 10 percent of all 12b-1 fees to perform this task. The remaining fees are rebated back to the plan, pro-rata, across
all participant positions.
EFC Financial, LLC will process 12b-1 fee rebates for Ascensus clients. EFC Financial, LLC retains 5 percent of all 12b-1
fees to perform this task. The remaining fees are deposited into an administrative fee credit account (AFCA) within the trust
of each plan. Sub-transfer agent fees are also deposited into the AFCA account. The plan client can direct payments for
the benefit of the plan from the AFCA to pay recordkeeping and asset management fees.
VOYA Financial plan clients must establish an EASE account for the capture of mutual fund revenue in the form of 12b-1
and sub-transfer agent fees. The account will be debited first for amounts that are due under the VOYA Financial Services
Agreement, if any, and remaining funds will be used to pay the asset management fees and any other reasonable plan
expenses the client directs VOYA Financial to pay. The client is responsible for any fees in excess of what is available in
the EASE account.
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Fidelity applies all 12b-1 fees as a credit against sub-transfer agent fees. The fund company will pay the net amount of the
sub-transfer agent fees, less the paid 12b-1 fees to Fidelity.
ERISA Partners, Inc. 12b-1 fees will be credited back to the plan and used as an offset against custodial fees, recordkeeping
and/or advisory fees.
Nationwide will use 12b-1 fees to offset any participant asset management fees and credits participants daily via fee
reduction.
John Hancock does not utilize 12b-1 paying funds.
ADP will use 12b-1 fee revenue to offset plan expenses through what is called the EBA account. Excess 12b-1 fees will be
rebated back to participant accounts if the plan is over $5 million. Excess 12b-1 fees for accounts with less than $5 million
in plan assets will remain in the EBA account to pay future plan fees. Other plan fee paying options may be available and
should be discussed with ADP directly.
1st Global Capital Corp., our affiliated broker-dealer, does not retain any 12b-1 fees on assets in any of our RMS retirement
plans.
July clients will be responsible for paying the entire quarterly asset management fee at the first quarterly billing cycle after
establishment of the account. Meaning, if your account is established mid-quarter, you will pay for the entire quarter. The
full quarter asset management fee will be due until and unless all assets are distributed from the plan. Meaning, if all assets
are distributed from the plan mid-quarter you will not be responsible for paying for a pro-rated portion of the asset
management fee for the prior quarter. All other providers will pro-rate the initial and final billings based on the remaining
days in the calendar quarter.
Plan client may choose a fixed fee if plan assets exceed $5 million. Fixed fee pricing is tiered based on plan assets and is
a flat dollar amount. The annual fixed fee is divided by four and paid in arrears in quarterly installments.
We receive a portion of the total asset management fee paid to your IAR.
RMS Total 401(k)
ERISA 3(38) Investment Manager Services are charged as follows:
Plan Assets

Annual Fee

$0 ‐ $2,499,999
$2,500,000 ‐ $4,999,999
$5,000,000 ‐ $9,999,999
$10,000,000 +

.25%
.20%
.15%
.10%

The asset management fee does not include the cost of custodial and record keeping services, which are disclosed in the
recordkeeping service agreement.
Annual asset management fees have been designed with full acknowledgment that 12b-1 fees not used to offset recordkeeping fees will be rebated back to the plan. 1st Global Capital Corp., our affiliated broker-dealer, does not retain any 12b1 fees on assets in any of our RMS Total 401(k) retirement plans.
Broadridge Business Process Outsourcing, LLC will process 12b-1 fee rebates for July clients. Broadridge retains 10 percent
of all 12b-1 fees to perform this task. The remaining fees are rebated back to the plan, pro-rata, across all participant
positions.
IMS Unified Choice Program
We charge an annual asset management fee (Client Fee) of up to 3.00% of assets under management.
The Client Fee is paid quarterly. To calculate the fee, multiply each segment of the total fee by the value of the account on
the last business day of the previous calendar quarter, then multiply that amount by the quotient of the number of days in
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the calendar quarter divided by the number of days in the calendar year. The total Client Fee is the sum of the preceding
fee amounts.
Additional assets received into the account during any billing period will be charged a pro-rata Client Fee based on the
number of days remaining in the billing period if the amount of the deposit is in excess of $10,000. Withdrawals from the
account will receive a pro-rata refund if the amount of the withdrawal is in excess of $10,000.
The Client Fee does not include certain fees and charges related to account services provided by the custodian. The fees
and charges for accounts held through NFS are disclosed in the section titled Account Fees and Charges for Accounts held
through NFS. The fees that we charge are in addition to fees charged by any mutual funds in which you may invest. The
mutual funds in your portfolio assess charges and fees at the fund level, including fees for investment management services
and 12b-1 distribution charges that are permitted under Section 12b-1 of the Securities Exchange Act. You should be aware
that these 12b-1 fees come from fund assets and thus, indirectly from your assets.
Your clearing and custody fee includes the first 1,000 transactions in the account on a pro-rated calendar year basis
commencing 45 days from the funding date of the account. Thereafter, the costs of the first 1,000 transactions each
calendar year are included in the clearing and custody fees. After the trade threshold is exceeded in any calendar year,
portfolios will incur transaction costs for exchange traded funds, stocks, bonds or other securities and, in the case of a
covered plan under 408(b)(2) of ERISA, the transaction cost will not exceed the direct cost or amount that is charged by the
custodian for its related services.
You will not be responsible for paying clearing and custody fees beginning with the first trade if you elect a diversified
portfolio in which a fixed income manager is the only manager chosen in the portfolio. Instead, the portfolio will incur
transaction costs for exchange traded funds, stocks, bonds or other securities.
The Client Fee varies based on the size of the account and the combination of asset managers, mutual funds, bonds and/or
exchange traded funds selected by you and the IAR, though other factors may also influence the amount of the annual
Client Fee charged.
Equity and Fixed Income Asset Manager Fees
Portfolio Value
Asset Manager Fee Tax Overlay
(optional)*

Fee

Clearing/Custody
Fees

Advice Fee

Total Client Fee

First $250,000
varies by Mgr.
.03% or .10%
0.20%
______ =
Max 3.00%
Next $250,000
varies by Mgr.
.03% or .10%
0.12%
______ =
Max 3.00%
Next $500,000
varies by Mgr.
.03% or .10%
0.10%
______ =
Max 3.00%
Next $1,000,000
varies by Mgr.
.03% or .10%
0.07%
______ =
Max 3.00%
Next $3,000,000
varies by Mgr.
.03% or .10%
0.03%
______ =
Max 3.00%
Above $5,000,000
varies by Mgr.
.03% or .10%
0.00%
______ =
Max 3.00%
*Tax Management services are offered for .03% and Strategic Tax Management services are offered for .10%.
The minimum clearing and custody fee is $600.00.
We receive a portion of the advisory fee paid to your IAR.
Fees for utilizing 1st Global’s Capital Markets fixed income desk are 0.20% of the amount of the fixed income portion of the
account. The portion of the account using the fixed income desk will also be subject to clearing and custody fees and advice
fee.
Reasons the Client Fee percentage may change each quarter include but are not limited to:
-
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The number of managers, or the percentage of assets managed by each existing manager, changes. Hiring additional
managers or giving existing managers larger portions of the portfolio to manage may subject these portions of the
account to fees from asset managers. Replacing a manager with one that charges that charges a different rate.
Furthermore, as the assets managed by each investment manager change at a rate different from other asset
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managers or other investment products, the percentage allocated to each manager will vary, which will in turn cause
the total percentage fee to vary;
-

Breakpoints in clearing and custody fees are reached. When accounts increase in value, the clearing and custody fee
percentage may decrease, while conversely, when accounts decrease in value, the clearing and custody fee
percentage may increase; and

-

Tax overlay services are added or removed from the account.

As stated earlier, you may choose to implement a fixed income only portfolio within the IMS Unified Choice Program. A fixed
income only portfolio will be subject to a unique fee schedule. This fee schedule takes into consideration the frequency of
trading in a fixed income only account and makes adjustments by eliminating the clearing and custody fees. Since there are
no clearing and custody fees on fixed income only portfolios, you will be responsible for paying ticket charges on all
transactions. You may also be transitioned to this fee schedule if a diversified portfolio utilizing multiple asset classes
transition into a single asset class fixed income portfolio. The fee schedule for a fixed income only portfolio is as follows:
Fixed Income Only Portfolio Fees
Fixed Income Asset Manager Fee
varies by Mgr.

Advisory Fee

Total Client Fee

______ =

Max 3.00%

We will receive a portion of the Client Fee paid to your IAR.
If your portfolio has both a fixed income and an equity manager, you will be responsible for these transaction costs, plus
the fees of an equity asset manager in the portfolio, including clearing and custody fees.
This fee schedule will not apply to fixed income only portfolios if you own another IMS Unified Choice account or if that
account is owned by an entity controlled by you, or by you together with someone else. In these cases, the standard fee
schedule (for IMS Unified Choice Program accounts with both fixed income and equity assets) will apply to all accounts and
will not be aggregated for reduced costs. Reduced costs may be available if both accounts can be and are combined into
a single account.
The total Client Fee paid by you includes a component (Advice Fee) which is paid to the IAR or affiliated Registered
Investment Adviser. The component (Advice fee) paid to the IAR or affiliated Registered Investment Adviser is the total
Client Fee paid by you, minus the fees outlined in the tables above. For example, if you are paying a total Client Fee of
1.0% and the fee tables show fees of 0.40%, then the IAR or affiliated Registered Investment Adviser receives 0.60%. We
receive a portion of the Advisory fee paid to your IAR or affiliated Registered Investment Adviser.
The portion of the account allocated to a hedge fund, private equity and/or structured investment will be subject to the fixed
and variable 1st Global fees.
The custodian excludes certain assets (non-chargeable assets) from the amount it charges us. Non-chargeable assets
include certain mutual funds, bank certificates of deposit, NTFs, non-marketable securities (for example, hedge
funds/private equity, structured investments, non-publicly traded REITs and real estate limited partnerships) and cash. We
retain the difference between the amount paid by you and the amount charged to us by the custodian on these nonchargeable assets. We will also not charge clearing and custody fees on cash and NTFs. Because clearing and custody
fees apply to all other assets in the account, you may benefit more from utilizing an asset manager’s model portfolio in each
asset class in order to avoid paying these fees for assets that are considered non-chargeable assets.
1st Global's Solicitor Referral Platform
The annual asset management fee is up to 3.00% of assets under management.
The asset management fee typically includes the cost of custodial services. The assets will be held with a custodian
mutually agreeable to you and the portfolio manager.
The asset management fee varies primarily based on the size of the account and the portfolio managers selected by you,
though other factors may also influence the amount of the annual asset management fee charged.

1st Global

23

1st Global Advisors, Inc. Firm Brochure
The asset management fee will be determined according to the fee schedule of the portfolio manager sponsoring the
program up to a maximum of 3.00%. You should read the Form ADV of the sponsoring third-party asset manager for
information regarding asset management fees and other expenses.
Method 10® Seasonal Planning Program
FPAS fees are negotiable and there is no assurance that similarly situated clients will be assessed comparable fees. Your
IAR will explain the FPAS fee and the factors considered in calculating the FPAS fee before asking you to sign the
Agreement. Some states may impose a sales tax on your FPAS fee, which we will collect and remit to the applicable state.
FPAS fees vary based on (1) your IAR’s fee schedule, which may be based on factors such as local market considerations;
and (2) the overall complexity of your case.
Your IAR will assign an overall complexity factor of “low,” “medium” or “high” to your case based on your household income
and net worth; financial position and cash flow needs, protection and estate needs; investment and tax planning needs;
number of goals you wish to consider for inclusion and tracing within your plan; and assorted other factors (e.g., life events,
such as marriage, early retirement, employment changes; as well as any business planning needs you may have).
The minimum annual fee for FPAS Agreements is $500. Your IAR’s minimum fee may be higher. The maximum fee is
$10,000. We reserve the right to waive the minimum and maximum fee under certain circumstances.
Ask questions about the FPAS fee so that you understand the factors considered in arriving at your financial planning fee
and what you can expect for this fee.
The fee that you pay in the first year of service may differ from the fee you pay for services in ongoing years. A portion of
the financial planning service fee is paid to your IAR for introducing you to the service, gathering the information necessary
to prepare your service, helping you establish needs and goals, preparing and presenting your service, and/or providing
financial advice on behalf of 1st Global. The remaining portion of the fee goes to 1st Global for the supervisory, technical,
administrative and other support provided to all IARs.
Although, there will be a fee for your personalized financial plan, 1st Global and your IAR may earn commissions or advisory
fees should you choose to implement all or a portion of the plan through 1st Global Capital Corp. (our affiliated
broker/dealer), 1st Global Advisors, Inc. or other outside money managers. At all times it is solely your choice whether
implementation of all or a portion of the recommendations in the plan are done through us, our affiliated broker/dealer or
other broker/dealer or money managers chosen by you. You are under no obligation to do anything. If you establish an
advisory account with 1st Global, the investment advisory fee you pay for the advisory account is separate from your FPAS
fee. Please refer to the descriptions of the types of accounts offered by 1st Global elsewhere herein.
Billing Practices
We, through the account custodian, will typically debit the annual Client Fee from your IMS account automatically. The
annual Client Fee will be payable first from free credit balances, money market funds, or cash equivalents, if any, and
second from the liquidation of a portion of your securities holdings, pursuant to the discretionary authority granted by you to
us and the IAR. Rather than automatic fee debiting from your account, you also have the ability to be direct billed by writing
a check to us for the fee amount, or instructing us to charge the fee to one of your other 1st Global accounts. You will pay
fees quarterly, typically in advance, based on the specific program selected by you.
You will be provided with an invoice that states the value of the assets, fee calculation and amount due or amount withdrawn
(to pay fees earned by us and the IAR) only if you pay by check. Those clients choosing to pay by direct debit from the
account or another account will not receive an invoice. For all accounts other than 1st Global’s Solicitor Referral Platform
and RMS, you will receive a statement from the custodian, NFS, reflecting the withdrawal of fees. It is your responsibility to
verify the accuracy of the fee as neither we nor the custodian do so. The amount of the advisory fee will also be reflected
in the IMS quarterly performance report.
The Client fee is disclosed in the SIS. A new SIS is required to change the Client Fee.
RMS plan clients pay fees in arrears. New July Business Services clients will be responsible for the entire quarterly fee in
the quarter in which the account was established. Quarterly fees will be assessed on all accounts until such time as all
assets in the account have been distributed. Plan Client may not be responsible for paying the advisory fee for the “final”
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quarter, if all assets are distributed from the Plan prior to the final quarterly billing cycle. RMS plan clients will not receive
an invoice. July clients with accounts opened prior to this billing change will receive a prorated bill the final quarter in which
the plan had assets. All other providers will pro-rate the initial and final billings based on the remaining days in the calendar
quarter.
For RMS accounts, the billing methodology is dependent on your chosen platform provider.
-

Aspire will bill for asset management fees in arrears based on the balance of the account on the last business day of
the calendar quarter. The plan sponsor will choose to direct debit fees from the account pro-rata (proportionately) from
all participant fund account positions, or, per capita (the same dollar amount) from all participant fund account positions.

-

July will bill for asset management fees in arrears based on the balance of the account on the last business day of the
previous quarter for services rendered in the previous quarter. Fees may be paid from the plan forfeiture account, plan
debit pro-rata or via ACH.

-

VOYA Financial will bill for asset management fees in arrears based on the balance of the account on the last business
day of each month during the previous quarter for services rendered in the previous quarter. While the billing calculation
is based on monthly values, participant accounts are not debited on a monthly basis. The fee is debited quarterly and
is the average of the three monthly amounts. Please note that the following will be excluded when determining the
value of Plan assets: i) any outstanding loan balances, ii) assets in the Self Directed Brokerage Account, iii) the value
of any life insurance, and iv) assets in the Employer Stock Fund. Fees will come out of the client’s EASE account which
will have been funded with 12b-1 and sub-transfer agent fees. The plan sponsor is responsible for any amount of the
fee not available in the EASE account.

-

Ascensus will bill asset management fees in arrears and will be based on the total market value of the Plan as of the
last business day of the quarter (excluding any frozen assets). The amount payable will be 25 percent of the annual
fee. Securities in the Plan’s account are valued daily based on the closing price as reported by the custodian for the
purposes of calculating the market value of the assets in the account that are subject to the fee. Ascensus allows you
to choose between two billing methodologies; 1) process an asset-based amount from plan assets pro-rata based on
account balance or per capita, or 2) process an asset-based amount from the plan’s AFCA (for amounts exceeding the
plan’s AFCA, the remainder due can be debited from plan assets pro-rata based on account balance, per capita, via
ACH or from the plan forfeiture account). You will elect which billing method you prefer in the Ascensus Plan
Establishment Kit and the RMS Investment Advisory Agreement.

-

Fidelity offers four fee payment method options. 1) annualized basis points paid out quarterly, 2) annualized amount
per participant paid out quarterly, 3) quarterly plan total deducted pro-rata in proportion to each participant’s account
balance and 4) quarterly plan total to be deducted evenly across all participants.

-

ERISA Partners, Inc. will bill for asset management fees in arrears based on the balance of the account on the last
business day of the previous quarter for services rendered in the previous quarter. The advisory fee will be directly
debited from plan assets.

-

RSG will bill for asset management fees in arrears based on the balance of the account on the last business day of the
previous quarter for services rendered in the previous quarter. The advisory fee will be directly debited from plan assets.

-

Nationwide can bill a flat dollar amount or basis points taken quarterly. Fees are deducted pro-rata across participant
accounts at quarter-end.

-

ADP can charge a flat dollar amount or basis points taken quarterly. In the case of a basis point payment, the fee will
be calculated based on either an average daily balance or period ending balance. Fees may be paid from the PBA
account or from participant accounts on a pro-rata basis.

-

John Hancock can support various fee payment options including basis points on total plan assets and per participant
fees. Any revenue received in excess of what it costs to administer the plan is shared back to the plan in the form of
an ERISA budget. John Hancock will provide you with complete revenue disclosure so you are aware of the fees and
costs associated with administering your retirement plan. Advisor compensation can be paid either through a traditional
asset-based process that relies upon pre-existing back-office procedures or through an ERISA budget that allows the
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plan sponsor to approve compensation payable to the advisor from the plan trust. All investment revenue is taken into
consideration when compensating the advisor. Depending upon the specific product chosen, fees may be calculated
monthly or quarterly, in arrears.
We do not provide invoicing for clients of 1st Global’s Solicitor Referral Platform.
Method 10® Seasonal Planning program fees are only payable via check and the check must be made payable to 1st Global
Advisors, Inc.
Other Fees and Expenses
In addition to the charges noted above, you may also incur certain charges imposed by third parties other than us or the
IAR in connection with certain investments. We and your IAR may receive a portion of these fees. These include, but are
not limited to:
• Mutual fund or money market 12b-1 fees and sub-transfer agent fees;
• Mutual fund and money market management fees and administrative expenses;
• Mutual fund transaction fees;
• Certain deferred sales charges on previously purchased mutual funds transferred into the account;
• Other transaction charges and service fees;
• IRA and qualified retirement plan fees; and
• Other charges that may be required by law.
If you own mutual funds, the funds may charge early redemption fees if you liquidate fund holdings in your account within a
certain period of time after investing them, typically within 30 to 180 days, depending on each fund company's policies.
Early redemption fees may also be assessed on the sale of ETFs in our IMS Prime program if executed within 30 days or
the original purchase of the ETF. The fee is $7.95 and is designed to reduce the likelihood of excessive trading in these
investment products. 1st Global receives no portion of this fee.
The fees that we charge are in addition to fees charged by any mutual funds in which you may invest. The mutual funds in
your portfolio assess charges and fees at the fund level, including fees for investment management services and 12b-1
distribution charges that are permitted under Section 12b-1 of the Securities Exchange Act. You should be aware that these
12b-1 fees come from fund assets and thus, indirectly from your assets. We do not retain any 12b-1 fees on RMS business.
These fees and transaction charges present a potential conflict of interest because we may have a greater incentive to
recommend (or make investment decisions regarding) investments that provide additional compensation to us. Further
information regarding fees and charges assessed by a mutual fund is available in the appropriate mutual fund prospectus.
If you invest in the Retirement Management Solutions Platform, a retirement plan may choose a default fund that meets the
definition of a Qualified Default Investment Alternative (“QDIA”) as defined in the Pension Protection Act of 2006. If you
choose a QDIA for your plan, participant assets will be placed in the default fund if no investment elections have been made.
Participants must be given an opportunity to provide investment direction. You are responsible for providing a notice to
participants in advance of the first investment in the qualified default investment alternative and annually thereafter.
Depending on the fund, the fund may charge an annual asset based fee. The fees and charges of the fund options will be
listed in their respective prospectus or offering document.
Unless you are investing in Retirement Management Solutions or 1st Global’s Solicitor Referral Platform, you must choose
a default money market fund upon establishing the account. Cash received into the account will be automatically swept
into the default money market fund on an intra-day basis and reported on an end-of-day basis. Depending on the money
market fund, there may be an annual asset based fee charged by the money market fund. The fees and charges of the
money market fund will be listed in the fund’s prospectus.
For 1st Global’s Solicitor Referral Platform accounts, fees are determined by the individual third-party asset manager on
the platform. Clients should refer to the disclosure brochure of the third-party asset manager for information regarding fees
and expenses.
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Hedge funds and private equity will also be subject to underlying fund expenses including management and other servicing
fees. Typically, you will be responsible for a repurchase fee, a percentage of the amount requested, if you request a
distribution and have invested in the hedge fund or private equity for less than the stated holding period outlined in the
hedge fund or private equity prospectus/private placement memorandum. Hedge funds and private equity may also assess
a performance fee. For more information regarding the fees of hedge funds and private equity, please refer to the
prospectus/private placement memorandum offered at time of sale and available from the hedge fund or private equity
directly.
The fees and expenses of structured investments may change from offering to offering. For a complete breakdown of the
fees and expenses of structured investments, please refer to the offering document for that product.
Some asset managers in the IMS Unified Choice Program may execute transactions away from NFS in order to obtain
better execution, particularly asset managers who trade fixed income securities. Equity asset managers on the IMS Unified
Choice Program provide us with a model of securities. When you choose a particular equity asset manager, we trade your
account to match the model provided by that equity asset manager. Unlike equity asset managers who provide us with a
model, fixed income asset managers trade your account on an individual basis. Bonds are purchased by fixed income asset
managers for your specific account that we then transfer into your account.
Account Fees and Charges for Accounts held through NFS
The following fees and charges apply for accounts held through NFS. Fees and charges are subject to change. Additional
fees may apply for specific account features such as check writing, debit or charge cards, and bill pay services. Please
refer to specific account documentation for further information.
Product Type
Maximum Charge
Equities
$15 per trade
ETFs*
$15 per trade
Mutual Funds
$15 per trade
Fixed Income
$15 per trade
UITs
$35 per trade
Foreign Equity
$90 per trade
* IMS Prime clients pay no transaction charges on ETFs made available in the program.
For a complete listing of custodial fees and charges, please see the fee schedule on our public website at
http://www.1stglobal.com/clients/investor_information. Scroll down the page to “General Information” and select “Account
Fees and Charges for NFS Accounts.”
Our custodian, NFS, assesses a transaction fee surcharge of $10.00 on certain mutual funds. These funds are subject to
the transaction surcharge because they do not pay NFS’ standard administrative and/or service fees. The list of affected
fund families is subject to change at any time, without prior notice, and is included below for your review.
Fund Family
Dodge & Cox
Sequoia
CGM
Vanguard
Dimensional
We are currently absorbing this fee but may not continue to do so in the future. The additional fee will be passed through to
you if we discontinue absorbing this fee. This will result in the addition of a $10 surcharge to you on all trades in the above
fund families.
Transaction costs are not commissions; they are clearing costs charged by the designated clearing firm on the account and
are subject to change at any time. Either we or the IAR may decide to bear the costs of transactions under certain
circumstances. There are no transaction costs associated with the available universe of ETFs within the IMS Prime Program.
IMS Prime Program clients will pay transactions costs on positions transferred into the account and subsequently liquidated
to fund the portfolio.
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Termination and Advisory Fees
For all accounts other than Retirement Management Solutions and 1st Global’s Solicitor Referral Platform, we will charge
the Client Fee in advance upon establishing the value of the portfolio based on the proportion of the number of days
remaining in the quarter. Thereafter, we will charge quarterly fees based on the value of the portfolio on the last business
day of the prior quarter or the date the custodian values the portfolio for the month-end statement at the end of the prior
quarter. The value of the portfolio generally includes the value of all securities held in the account, including the value of
money market mutual funds, but excluding non-billable assets.
The Client Fee is payable by you upon initial statement at the end of the prior quarter. The Client Fee payable upon initial
implementation of the account is payable by you upon receipt of an invoice from us, or we collect them directly from the
account or from another account of yours.
Pursuant to a fee authorization and initial power of attorney signed by you, we will calculate the Client Fee for all subsequent
periods as of the last business day of the previous quarter. If your account does not contain sufficient funds to pay the
Client Fee, we will have limited authority to sell or redeem securities in sufficient amounts to pay the Client Fee. You may
reimburse the portfolio for fees that are paid from the portfolio. If you have chosen to pay upon receipt of an invoice, fees
due and payable that have not been collected 45 days after receipt of the invoice will be debited from your account.
Furthermore, if you fail to pay an invoice after a second notice, the account will be changed to be automatically debited
each quarter.
RMS plan clients utilizing July Business Services will be responsible for the entire quarterly asset management fee at the
first quarterly billing cycle after establishment of the account. As long as there are billable assets in an RMS account you
will be responsible for paying fees. You will not be responsible for paying your next quarterly fees if all assets have been
distributed from the account. For example, if all assets in the plan have been distributed by Feb 20th, you will not be
responsible for paying a bill for the 1st quarter even though you had assets in the plan during the 1st quarter. All other RMS
plan clients will pay a pro-rated amount when the account is opened and a pro-rated amount after all assets have been
distributed from the plan.
For 1st Global’s Solicitor Referral Platform accounts, fees are determined by the individual third-party asset manager on
the platform. You should refer to the disclosure brochure of the third-party asset manager for information regarding fees
and expenses.
You may terminate the agreement with us within five business days of signing the agreement without incurring any charges.
Furthermore, we or you may terminate the agreement at any time and for any reason, upon thirty (30) days written notice
to the other party. You are responsible for fees during the period between notice and final termination, which is the end of
the 30-day period. We may waive the 30-day written notice requirement at our sole discretion. Accounts with no financial
intermediary (no assigned financial advisor), will continue to pay our portion of the total Client Fee. This fee is to cover
administrative and reporting services which may be provided until the account is transferred away from the Firm.
Upon notice of termination, we will await further instructions from you as to what steps you request to liquidate and/or
transfer the portfolio and remit the proceeds. Upon instructions received, we will instruct brokers, dealers, mutual fund
sponsors, and others to liquidate and/or transfer the portfolio and remit proceeds to you.
Upon termination of your IMS account, we will refund our unearned Client Fee on a prorated basis as determined by us.
We cannot make any representation regarding investment features that may limit your ability to liquidate or transfer all or a
portion of your portfolio. In these cases, we will consider your agreement terminated as per the language in the agreement
and stated here. For information on features that may limit or impair the ability to sell or transfer an asset, you are advised
to review the prospectus, offering document or participation agreement.
Your Method 10® Seasonal Planning Agreement will automatically renew each year. The Agreement will remain in effect
until one of the following occurs: termination by you; termination of an existing FPAS Agreement by replacing it with a new
one; termination by 1st Global, which would require sending you written notice reasonably in advance of the termination
date (except as noted in this paragraph) to your address as shown on our records; termination by 1st Global, with no
advance notice for non-delivery of services to you by your IAR; or termination by you through nonpayment of the FPAS fee.
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If you choose to terminate the Agreement before receiving your initial plan, you will receive a full refund of fees paid.
However, if you terminate the Agreement at any time after receiving your initial plan but before remitting fees for a
subsequent year, 1st Global reserves the right in its sole discretion to prorate the amount of the refund you receive, if any.
If 1st Global terminates the Agreement before you receive your initial plan, you will receive a full refund of fees paid.
However, if 1st Global terminates the Agreement at any time after you receive your initial plan but before you remit fees for
a subsequent year, 1st Global reserves the right in its sole discretion to prorate the amount of refund you receive, if any.
Additional Compensation
Investment Adviser Representatives (IARs) of 1st Global Advisors, Inc. may also be Registered Representatives (RRs) of
our affiliated broker-dealer, 1st Global Capital Corp. The majority of our IARs are also RRs of our affiliated broker-dealer.
Our IARs may offer financial planning services at no cost or for a fee through our Method 10® Seasonal Planning Program.
These recommendations may be implemented through the broker-dealer or us.
When implemented through the broker-dealer, RRs of 1st Global Capital Corp. receive commissions from the sale of
investment products, including the sale of mutual funds. Mutual funds assess charges and fees at the fund level, including
fees for investment management services and 12b-1 fees that are permitted under Section 12b-1 of the Securities Exchange
Act. These charges principally cover advertising, promotion, and shareholder servicing expenses incurred by the fund. The
amount of additional compensation paid by mutual funds in the form of 12b-1 fees can differ between funds and some funds
pay no 12b-1 fees at all. RRs can receive all or a portion of these 12b-1 fees. Therefore, in the context of providing
investment services in a commission based setting, the presence of these 12b-1 fees may present a potential conflict of
interest because it may provide the RR with an incentive to recommend the investment products which include such fees.
When implemented through us, IARs of 1st Global Advisors, Inc. do not receive commissions for the sale of investment
products through our advisory platforms. Instead, they receive advisory fees based on the assets under management in the
account. Generally, all 12b-1 fees are retained by us and not paid to the IAR as additional compensation. Therefore, there
is no financial incentive present and it is devoid of any potential conflict of interest based on differential compensation.
Generally, the only 12b-1 fees we do not retain are those paid on assets held on the RMS platform. You have the option to
purchase investment products recommended by your IAR through other brokers or agents that are not affiliated with us.
Load-waived mutual funds will and may be chosen for any of our managed account platforms rather than the same mutual
fund with a sales charge. This gives us and the IAR the right to determine commission rates paid (zero %) without your
specific consent. In addition, trails or service fees may be paid on some load-waived mutual funds and not on no-load funds,
both of which may be used within our managed account platforms.
Turn‐Key Asset Manager Programs (TAMPs)
We and your IAR may serve as solicitors for third-party investment advisers. We and our IARs are compensated for referring
your advisory business to these third-party investment advisers. This compensation generally takes the form of the thirdparty investment adviser sharing with us and your IAR a portion of the advisory fee the third-party investment adviser
charges you for providing investment management services. We and your IAR may, therefore, have a conflict of interest to
refer clients to those third-party investment advisers that pay referral fees to us or to your IAR rather than those that don’t.
Additionally, we and your IAR may have a conflict of interest to refer clients to those third-party investment advisers that
pay higher referral fees over those that pay lower referral fees.
Revenue Sharing Arrangements
Companies for some of the mutual funds we sell participate in activities that are designed to help facilitate the distribution
of their products. The marketing activities and educational programs provided by these mutual fund sponsors include, but
are not limited to, attendance by fund representatives at our conferences, cash and non-cash marketing assistance paid to
IARs, and training and education presentations provided to IARs about the fund’s products and services. In return for
assistance in facilitating the activities described above, we receive additional compensation, commonly referred to as
“revenue sharing,” from these fund companies. These fund companies are part of what we call our Premier Partner Program.
These revenue sharing payments are in addition to the commissions and distribution fees (known as 12b-1 fees), and other
fees and expenses paid to us and your IAR, as disclosed in the respective fund’s prospectus. It is important to note, however,
that these revenue sharing payments are paid out of the mutual fund company’s or fund affiliate’s own assets—not from the
mutual fund’s assets themselves—and, therefore, would not appear as items in a fund’s expense table. No portion of these
revenue sharing payments to us is made by means of brokerage commissions generated by the fund.
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Upon the recommendation of the 1st Global’s Investment Management Research Group (IMRG), The 1st Global Advisors’
Investment Committee may choose to include a Premier Partner Program fund in our IMS Select Portfolios. As such, a
potential conflict-of-interest exists because of the additional revenue we would receive as a result of such a decision. Having
said that, the fact that a mutual fund sponsor does or does not make revenue sharing payments to us is not a factor when
deciding which funds to include in our IMS Select model portfolios. Please review the Section of the Brochure titled Due
Diligence Process: IMS Select Portfolios and IMS Unified Choice for a complete description on how products are chosen
for inclusion in the IMS Select model portfolios.
None of the revenue sharing payments received by us is paid or directed to any IAR who sells these funds. Our IARs do
not receive a greater or lesser amount of cash compensation for sales of the products of those mutual fund companies that
participate in our revenue sharing program, as opposed to those that do not make such payments. Because our IARs
receive no increase or change in compensation from selling shares of one fund over another, we do not believe that they
are subject to a conflict of interest based on the amount of revenue sharing we receive from those companies.
Our IARs, however, may receive reimbursements from mutual fund companies for certain marketing costs and may
participate in training and education meetings sponsored by mutual fund companies. The cash and non-cash marketing
reimbursements and training and education meetings paid for by mutual fund companies, whether or not the same mutual
fund companies participate in our revenue sharing program, could lead our IARs to focus more on those funds that provide
the IAR with marketing or training and education assistance, as opposed to those fund companies that do not make such
payments. The mutual fund families that participate in our revenue sharing program are:
Fund Family
Invesco Funds
John Hancock Funds
Oppenheimer Funds
Prudential Funds
Franklin Templeton Funds
While the revenue sharing arrangements with each fund family vary, each fund family may pay either; a) up to 25 basis
points (0.25%) of the gross amount of each sale; b) up to 6.29 basis points (0.0629%) annually of the assets held at the
fund family (for example, on a $10,000 transaction with a participating fund family, we would receive a one-time $25
payment, or a $6.29 annual payment during each period in which the assets remain at that fund family); or c) a flat annual
dollar amount.
Participating fund families may also be subject to certain minimum payments each year in conjunction with the program if
minimum amounts of sales or assets are not met, and they may also make additional payments to us for attendance at
various educational meetings hosted by us throughout the year.
Under the NFS “no transaction fee” (NTF) program, NFS agrees to waive its customary transaction fee for investors
purchasing or selling shares of the mutual funds participating in its program (NTF Funds). In consideration for these
services, each NTF Fund’s manager or one of its affiliates (NTF Fund Manager) agrees to pay NFS an individually
negotiated asset-based fee at an annual rate that is typically 30 to 50 basis points of the NTF Fund’s assets. With respect
to investments in the NTF Funds, NFS remits a portion of these payments to our affiliated broker-dealer, 1st Global Capital
Corp., in the amount of 18 to 22 basis points of the NTF Fund investments, and the balance is retained by NFS. Under the
NFS “transaction fee” (TF) program, NFS makes an annual payment to our affiliated broker-dealer, 1st Global Capital Corp.,
per TF mutual fund position in the amount of $2.50 to $4.50. This program does not apply to Fidelity Funds. The TF fund
payment is made to our affiliated broker-dealer quarterly. Our affiliated broker-dealer shall only receive a share on positions
for which NFS is paid. Our affiliated broker-dealer may receive a reduced share on positions for which NFS receives a
discounted rate from the fund company. All revenue sharing payments are made from the NTF and TF Fund Manager’s
assets and do not reduce the amount invested by you. None of these additional payments is paid to any IARs who sell these
funds.
We will earn a monthly distribution fee from NFS on all Fidelity Money Market Sweep Fund balances (including qualified
retirement plans) at an annualized rate of the average net assets (calculated daily) of its customers beneficially owning
shares in the following Fidelity Money Market Sweep Fund portfolios (Prime Fund, Tax-Exempt Fund, and Treasury Fund):
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The Firm will earn the following Schedule 1 tiered distribution fee until such time that the Schedule 2 distribution fees meet
or exceed that of Schedule 1. The Firm can only earn distribution fees from one Schedule at a time.

Schedule 1:

Schedule 2:

Tiered Avg. Fund Balances

Basis
points
5 basis
points
7 basis
points

$0 ‐ $1 billion
$1 billion +

Average Fund Balances
$0 ‐ $500 million
$500 million ‐ $1 billion
$1 billion ‐ $2 billion
$2 billion +

Capital Reserve Class
60 basis points
65 basis points
68 basis points
70 basis points

The maximum annual payout for Schedule 1 is
$750,000

Average Fund Balances
All balances

Daily Money Class
25 basis points

Through a Rep Recruitment Credit, NFS will pay us an asset based fee for newly recruited financial advisors. The amount
of the fee is 8 basis points and commences upon the first account being received from the prior custodian and for a period
not to exceed 90 days thereafter. This fee is generally used by us to reimburse new advisors for costs associated with
transferring accounts from one custodian to another, such as absorbing client account termination fees assessed by the
former custodian. This fee may be retained by the firm or may be paid to advisors that chose not to absorb client fees. Such
compensation is paid from NFS assets and does not reduce the amount invested by the client.
NFS paid us a one-time Correspondent Business Development Credit after renegotiating our current clearing agreement.
State Specific Disclosures
For California Residents: Subsection (j) of Rule 260.238 of the California Code of Regulations requires that all investment
advisers disclose to you that lower fees for comparable services may be available from other sources.
For District of Columbia Residents: Section 1811.1 Subsection (j) of the DC Rules requires us to disclose that lower fees
for comparable services may be available from other sources. Subsection (k) requires us to indicate that all material conflicts
of interest that relate to us or to any of our employees, and that would cause us not to render unbiased and objective advice,
have been disclosed to you in writing via the disclosure provided in this Form ADV.
For Massachusetts Residents: Massachusetts General Law Section 203A requires disclosure that information about the
disciplinary history and the registration of us and our associated persons may be obtained by contacting the Public
Reference Branch of the SEC at 202.942.8090, or by contacting the Massachusetts Securities Division at One Ashburton
Place, 17th Floor, Boston, MA 02108 or at 617.727.3548.
ERISA Section 408(b) (2) Disclosures
When we are engaged to provide investment advisory services through the IMS or RMS platforms on behalf of a client that
is subject to the Employee Retirement Income Security Act of 1974, as amended (ERISA), we are a “covered service
provider” to the plan for purposes of ERISA Section 408(b)(2) and the regulations thereunder. This Brochure, the ERISA
Section 408(b)(2) Disclosure – IMS, and the disclosures included in the investment advisory agreement between the ERISA
client and us are intended to provide certain fee disclosures in accordance with the requirements under ERISA Section
408(b)(2).
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Performance‐Based Fees and Side‐By‐Side Management
We do not charge performance-based fees. However, hedge funds and private equity do charge performance-based fees,
and we pass those fees on to you. Please refer to the hedge fund and private equity prospectus/private placement
memorandum for a complete description of the performance-based fees.
Types of Clients
Our Clients
We generally provide advisory services to individuals (other than high-net-worth individuals), high-net–worth individuals,
corporations and other businesses, pension and profit sharing plans and charitable organizations. The majority of our
clients are retail clients that fall under the category of “individuals (other than high-net-worth individuals).”
Account Size Minimums
The firm has a $25,000 minimum balance requirement in order to manage a portfolio for the IMS Flex Choice and IMS
Portfolio Choice Program and a $25,000 minimum for the IMS Select Portfolio programs, except for the Core/Satellite and
Blended Select Portfolios. The minimum initial investment in the IMS Select Core/Satellite Portfolios and IMS Select Blended
Portfolios is $100,000. IMS Prime is available for accounts with an initial value between $5,000 and $25,000. Once Client’s
IMS Prime Account grows past the $25,000 account opening maximum, Client may transition Client’s Account to another
1st Global IMS program at any time. The minimum balance requirement for the IMS Unified Choice Program is $500,000,
except when utilizing a fixed income only portfolio. The minimum balance requirement for a fixed income only portfolio is
$250,000.
We may choose to waive these minimums at our sole discretion as circumstances dictate. The most common reason we
waive these minimums is when other IMS accounts you own greatly exceed this minimum investment amount or additional
deposits to meet the minimum are forthcoming.
The minimum balance requirement for 1st Global’s Solicitor Referral Platform is determined by the individual money
manager.
Methods of Analysis, Investment Strategies and Risk of Loss
Development of Investment Profiles and Strategies
1st Global Advisors’ has long believed in the power of strategic asset allocation, as such, 1st Global has worked with Dr.
Harry Markowitz in the development of the firm’s asset allocation models. Dr. Markowitz is best known for his pioneering
work in “Modern Portfolio Theory” and the general investing concepts of multi-asset class investing and diversification when
rational investors construct long-term investment portfolios. As the recipient of the 1990 Nobel Memorial Prize in Economic
Sciences for his work on the concept of efficient portfolio construction, Dr. Markowitz paved the way for a paradigm shift of
how investors can combine risky yet somewhat uncorrelated securities into a portfolio with better risk characteristics than
the individual parts.
Thus a large part of our firm’s investment philosophy is based on the principle of diversification. Diversification simply means
“not putting all of your eggs in one basket” or, in investment terms, keeping the fortunes of any single investment from
having a significant impact on your own portfolio. While past performance is not a guarantee of future performance and
diversification of assets does not always protect portfolios from losses, Dr. Markowitz’s work laid the foundation for how
trillions of dollars around the world are invested today. With a long-term time horizon, and solid beliefs about the return
expectations, return patterns and related interaction effects among securities (or asset classes), it is possible to construct
investing portfolios that will provide the highest expected return for a given amount of “risk” (as measured by the dispersion
of returns around the mean) or stated another way, portfolios could be constructed to have the minimum amount of risk for
a given required level of expected return.
So 1st Global believes that a proper understanding and application of a long-term strategic asset class allocation (e.g.
different types of stocks and bonds) coupled with efficient diversification (the right amount of each security or asset class
based on an investor’s preferences) is the best way to pursue your investing goals. Most investors are better served by
focusing on long-term saving objectives and must be disciplined and steadfast in the pursuit of growing and protecting their
wealth to overcome the ravages of future inflation and uncertainty about one’s own ability to spend their human capital
during their working years.
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Modern portfolio theory states that no investments are "always" imprudent. Rather, research demonstrates that investment
returns correlate strongly with risk and that it is only by accepting "risk" into the portfolio and satisfactorily diversifying the
portfolio of investments that you can truly grow, preserve, and protect against taxes and inflation in your portfolio. Because
risk and return are linked, your main task is not to avoid risk but to manage it prudently; in other words, to define risk and
return objectives reasonably suited to the account and to evaluate and make decisions respecting asset classes and
individual securities in the context of the portfolio as a whole.
Since 1992, 1st Global has viewed strategic asset allocation and intellectual rigor as the cornerstone of successful
investment management programs. The resulting risk Profiles are labelled as: ultra-conservative, conservative, moderate,
growth and aggressive growth.
Due Diligence Process for 1st Global Advisors’ Asset Allocation Models
We implement your accounts according to five multi‐asset class model portfolios, each representing a specific investor
profile. On at least an annual basis, our Investment Management Research Group (IMRG) reviews the model inputs
(expected returns, standard deviations and correlations) to verify the diversification contributions of each of the asset classes
within the models. The IMRG is comprised of experienced and credentialed investment professionals. At 1st Global, the
IMRG’s recommendations for the IMS Select and IMS Unified Choice program are overseen by the 1st Global Advisor’s
Investment Committee (1GA IC). The RMS Select Portfolios and the RMS Total 401(k) program is overseen by a different
Investment Committee known as the RMS Investment Committee. The IMRG is also responsible for recommendations to
the RMS Investment Committee.
Note about the IMS Select – Dimensional Strategy: We should note that the methods used to construct the IMS Select
Portfolios – Dimensional Strategy asset allocation models differ from the methods used to construct the other IMS Select
Portfolio asset allocation models. The IMS Select Portfolios – Dimensional Strategy are constructed using the same base
asset classes utilized in the existing IMS Select Portfolios strategies. Depending upon the client’s risk tolerance (e.g. ultra‐
conservative to aggressive growth), the target weighting to each asset class will vary and may be different than the regular
IMS Select Portfolios strategies. There are similarities that should be pointed out; the most obvious is that the IMS Select
Portfolios – Dimensional Strategy follow the same major weighting division between equities and fixed income securities as
set by the 1st Global Advisors, Inc. strategic asset allocation and used in other IMS Select Portfolios. The IMS Select
Portfolios – Dimensional Strategy represent model portfolios that invest in ten underlying Dimensional (DFA) mutual funds.
Each model portfolio targets a generally consistent allocation to global equities (across each risk Profile) with targeted
“factor” tilts among U.S. Large Cap equities, U.S. Small Cap equities, International Developed Market equities and
International Emerging markets equities. In addition to traditional common stock equities, each Dimensional portfolio has
allocations to U.S. public real estate securities (REITs) and Commodities. Beginning in 2007, Dimensional has captured
model portfolios of its most pervasive users of Dimensional’s investment strategies. The latest “College Study,” completed
in 2014, captured the weighted average models of 500 registered investment advisers. The study reflects the oversight and
management of billions in investor assets, representing a diverse group of investors with varying needs and preferences.
1st Global also considered this when constructing the IMS Select Portfolios – Dimensional Strategies to attempt to deliver
an investment experience that follows the spirit of other pervasive users of Dimensional funds.
Note about the RMS Select Strategies and the RMS Total 401(k) program: The RMS Investment Committee may undertake,
approve and disseminate different criteria to the IMRG as the methodology for fund/ETF selection, monitoring and
termination/replacement decisions for the RMS programs than as compared to the oversight that the IMS Investment
Committee might give to the IMRG in the oversight of the IMS Select Portfolios. This may result in the set of models to differ
over time between the two programs (contain different mutual funds and/or ETFs or models that display differing return/risk
characteristics as compared to the same risk profile within the IMS Select program.) There are a number of reasons that
this could transpire: differing fund considerations for an ERISA-based offering, differing custodial relationships may make
some funds unavailable or available as compared to IMS Select, differing attitudes towards the ability of plan participants
to take risk when faced with the choice of several risky funds.
Due Diligence Process: IMS Select Portfolios, RMS Select Portfolios, RMS Total 401(k) and IMS Unified Choice Manager Lineup
The IMRG under the supervision of the Investment Committee is responsible for selection, monitoring and termination of
the investment managers, mutual funds, and ETFs used in the IMS Select Portfolios, RMS Select Portfolios, the RMS Total
401(k) program and the IMS Unified Choice Program. The following is a brief description of our due diligence process.
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Investment Manager Search and Selection
The goal of successful manager selection is to identify managers with consistent investment processes that can
demonstrate value‐ added risk‐adjusted performance over time. The evaluation process can be separated into two parts,
and the relative importance in the decision‐making process is weighted as follows:
1. Qualitative Evaluation: 70% Evaluation of investments based on people, philosophy, process and implementation (why
the investment performs the way it does)
2. Quantitative Evaluation: 30% – Evaluation of the investment based on numerical, statistical or measurable attributes (how
the investment performed).
Depending on the program used (IMS Unified Choice or IMS/ RMS Select Portfolios), the selection of managers or mutual
funds within each asset class (and sub‐asset class) is normally guided by an internal investment mandate, which is simply
a set of rules. This mandate may include a desired range for tracking error versus an appropriate style benchmark, a desired
range of correlation to a benchmark (as expressed through quantitative data such as R‐squared, beta and active share)
and other desired characteristics unique to the sub‐asset class.
For the initial search of mutual fund strategies for inclusion within the IMS Select or RMS Select Portfolios, IMRG begins by
working from the universe of mutual funds available through the respective custodian. This includes load‐waived funds, no‐
load funds and institutional‐class funds. IMRG requires that the mutual fund allow an initial purchase that is congruent with
the constraints of the IMS Select Portfolio or RMS Select program. Any restrictions on early redemptions by the fund will
also be reviewed. The IMRG prefers to screen for funds that have expense ratios in the bottom half of their appropriate peer
group. The IMRG also generally require that a mutual fund has a three‐ year performance track record with the current
portfolio manager or investment team.
The process for sourcing new managers for IMS Unified Choice will begin by using the research output of the research and
consultancy arm of Envestnet known as Envestnet | PMC (further referred to in this document as simply “PMC”). Envestnet
has developed a program to collect and report data on investment style, philosophy and past performance of SMAs (includes
UMA-eligible). Envestnet will deliver to Advisor certain quantitative and qualitative research on recommended SMAs
(includes UMA-eligible) (“Select List”). The Select List will be comprised of SMAs (includes UMA-eligible) as determined by
Envestnet’s portfolio research and consultancy division, Portfolio Management Consultants (Envestnet | PMC). The Select
List is designed to deliver the Envestnet investment analysts’ comprehensive analysis and opinion, and on-going monitoring
across a broad set of asset classes. The evaluations performed by Envestnet are intended to provide Advisor with sufficient
data and/or reports on the investment strategies to allow Advisor to evaluate the appropriateness of each for use with a
Program Client. However, it is the responsibility of Advisor to determine that any particular SMA (includes UMA-eligible) is
suitable for any particular Program Client.
For each new manager (based upon specific asset or sub-asset class need) added to the IMS Unified Choice platform, the
selection process will first begin by reviewing managers listed on the PMC Approved-Analysts Select list. If, after applying
the IMRG manager selection criteria listed below, there are no managers that meet the criteria, managers contained within
the PMC Approved-Analyst Reviewed will be sourced next, followed by the PMC Approved Quantitative list. If and only if,
there are an insufficient number of managers after all of the PMC Approved lists are exhausted will new UMA manager
names be sourced from the ENV “Available” list. If necessary, further guidance may be sought from the 1GA IC.
Choosing the right investment manager for any asset class requires a strong knowledge of the underlying product
classification categories and the underlying commonly-used indexes. In filtering through initial screening to measure
performance, it is critical to assign a relevant benchmark for comparison. IMRG uses R-squared and Tracking Error to
determine the validity of the assigned index. If needed, IMRG will compare a fund or manager against several indexes to
determine the most representative benchmark.
During the manager selection process, the IMRG will verify the performance and risk metrics of each strategy on the PMC
Approved lists. As the selection process unfolds, the IMRG will also compare each strategy against appropriate
benchmark(s) and its peer group. IMRG will read and review any research output produced by PMC on each strategy.
Additionally, IMRG will look at other quantitative metrics such as a basket of MPT statistics against an appropriate
benchmark (i.e., R-squared, Beta, Jensen’s Alpha, Sharpe, Information Ratio, Batting Average, Tracking Error, Up/Down
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Capture, etc.). These statistics will be examined on both a period-certain and rolling-period(s) time frames to measure the
magnitude, trend, and consistency of performance.
Finally, the IMRG will review the investment firm’s ADV and website for qualitative insight into the firm and the strategy
under consideration. Using Morningstar Direct, IMRG will construct holdings-based and returns-based style analysis to form
investment style conclusions about the accurate classification of the strategy’s discipline (e.g. style drift or capitalization
drift) and its representativeness to the respective IMS platform. IMRG will assist 1GA IC in fulfilling its fiduciary responsibility
by further examining the UMA manager universe that is available on the Envestnet platform. Such additional screening is
conducted to eliminate potential managers with undesirable characteristics that do not fit 1st Global’s investment philosophy
or the business objectives of 1GA IC.
In the case of the IMS Select or RMS Select Portfolios, additional work is done at this point to evaluate the diversification
benefits the new mutual fund or ETF brings to the entire model portfolio as a whole and how well it will work with the other
investments in the IMS or RMS Select Portfolios. The IMRG performs scenario analysis and hypothetical “back‐testing” to
appraise how well the final candidates under consideration might have performed in concert with the other existing
managers in the model portfolios. The final output rests with the judgment and research findings derived by analyzing
variously sourced data and from meetings with managers. Moreover, the IMRG must measure an individual manager’s risk‐
adjusted performance not only in isolation, but also its impact on the entire portfolio risk/return characteristics.
Further, IMRG chooses managers or funds who, in the respective investment committee’s judgment, best represent the
asset classes contained in our asset allocation models and also provide adequate exposure, where applicable, to a range
of investment styles (growth, value, momentum, core, focused, etc.) within each asset class. The final step is for the
respective investment committee to review and deliberate the recommendation(s) as presented by IMRG. At the conclusion
of any discussion, the respective investment committee may request further information or move to vote on the addition or
replacement of an investment manager or mutual fund. If the recommendation is approved, the operational process to make
the manager available commences.
Investment Manager Monitoring and Review
Investment monitoring continues after the evaluation and selection process stops. On a regular basis, IMRG reviews the
quantitative aspects of all of the investment managers in the IMS Unified Choice program and the mutual funds and ETFs
within the IMS Select, RMS Select and RMS Total 401(k) Portfolios.
On a monthly basis, IMRG will review the PMC Approved lists for any change in research status of current UMA managers
in use on 1GA IC’s IMS UC program. As alerted from PMC, the IMRG will review any new analyst research output produced
by PMC on any managers within the UC. When notified by PMC, IMRG will also review the PMC quantitative “Q-Score” for
all current UMA managers. On a quarterly basis, the IMRG will produce an internal-use only comprehensive manager
scorecard that will track multiple return and risk metrics of current UMA managers in use on 1GA IC’s IMS UC program.
This scorecard will be distributed to the voting members of the 1GA IC with notation of manager outliers and qualitative
discussion of any areas of concern. Contingent on a UMA manager’s uptake (number of accounts and AUM) in the UC
program and examined through the lens of our fiduciary responsibility, advisor interest and manager availability, the IMRG
will seek out and perform qualitative manager conference calls and on-site office due diligence visits.
Every quarter, IMRG performs robust quantitative analysis of each investment manager and mutual fund. This evaluation
is conducted on both the performance returns of the managers and the underlying holdings within each strategy. This
analysis is based on various numerical, statistical and measurable attributes. An overarching goal is to properly examine
unexplainable performance and risk variances or deviations from the stated or historical investment process of the manager
or fund. In addition to the quantitative items reviewed on a quarterly basis, IMRG evaluates each investment strategy by
studying the manager’s written commentary on its investment performance and the market environment. In the case of
mutual funds, IMRG examines updated annual or semi‐annual reports, prospectuses and other fund company literature.
IMRG will also review manager reports from the external due diligence firm and other outside vendors. As often as is
necessary, one or more members of IMRG conduct a conference call or engage in written communication with each
investment manager. If it becomes evident that a manager’s performance is deviating from expectations, further
investigation is initiated and findings are reported to the investment committee. If necessary, an on‐site due diligence visit
is conducted by members of IMRG.
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Risk of Loss
Investment portfolios, programs, models, asset allocations, or strategies entail the risk of loss; and values and returns will
fluctuate over time. While we seek to limit any losses, there have been periods of loss in the past, and there will likely be
periods of loss in the future.
We and our IARs emphasize that investment returns, particularly over shorter time periods, are highly dependent on trends
in the various investment markets. Thus, our investment management services are generally suitable only for long-term
investment objectives or strategies, rather than for short-term trading purposes.
Neither diversification nor asset allocation assure a profit or protect you against a loss, and there is no guarantee that your
investment objectives will be achieved.
Our programs, portfolios, models, asset allocations and strategies are not FDIC insured and the investments in them may
lose value.
All investment programs have certain risks that you bear. Our investment approach regularly keeps the risk of loss in mind.
You face investment risks including:
•
•

•
•
•
•

•
•

•
•

36

Interest rate risk: Fluctuations in interest rates may cause investment prices to fluctuate. For example, when
interest rates rise, yields on existing bonds become less attractive, causing their market values to decline.
Market risk: The price of a security, bond or mutual fund may drop in reaction to tangible and intangible
events and conditions. This type of risk is caused by external factors independent of a security’s particular
underlying circumstances. For example, political, economic and social conditions may trigger market
events.
Inflation risk: The risk is that the rate of inflation will exceed the rate of return on an investment.
Currency risk: Overseas investments are subject to fluctuations in the value of the dollar against the
currency of the investment’s originating country. This is also referred to as exchange rate risk.
Reinvestment risk: This is the risk that future proceeds from investments may have to be reinvested at
potentially lower rates of return (i.e. interest rate). This is primarily to fixed income securities.
Business risk: These risks are associated with a particular industry or a particular company within an
industry. For example, oil-drilling companies depend on finding oil and then refining it, a lengthy process,
before they can generate a profit. They generally carry a higher risk of profitability than an electric company,
which may generate much of its income from a steady stream of customers who buy electricity no matter
what the economic environment is like.
Liquidity risk: Liquidity is the ability to readily convert an investment into cash. Generally, assets are more
liquid if many traders or investors are frequently buying or selling that type of asset. For example, Treasury
bills are highly liquid, while real estate properties are not.
Financial risk: Excessive borrowing to finance a business’ operations increases the risk of profitability,
because the company must meet the terms of its obligations in good times and bad. During periods of
financial stress, the inability to meet loan obligations may result in cash crises, bankruptcy and/or declining
market value.
Credit Risk: Debt securities are also subject to credit risk, which is the possibility that the credit strength of
an issuer will weaken and/or an issuer of a debt security will fail to make timely payments of principal or
interest and the security will go into default.
Risks of investing outside the U.S.: Investments in securities issued by entities based outside the United
States may be subject to the risks described above to a greater extent. Investments may also be affected
by currency controls; different accounting, auditing, financial reporting, disclosure, and regulatory and legal
standards and practices; expropriation (occurs when governments take away a private business from its
owners); changes in tax policy; greater market volatility; different securities market structures; higher
transaction costs; and various administrative difficulties, such as delays in clearing and settling portfolio
transactions or in receiving payment of dividends. These risks may be heightened in connection with
investments in developing countries. Investments in securities issued by entities domiciled in the United
States may also be subject to many of these risks.
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There are risks inherent in all financial decisions and transactions. There is no guarantee that your investment objectives
will be achieved.
Neither we nor our IARs make any promises, representations, warranties or guarantees that any of our services to be
rendered will result in a profit to you. We do not guarantee the future performance or any specific level of performance, the
success of any investment decision or strategy that we or an IAR may use or the success of our overall management.
Investment decisions that you make or that we make for you are subject to various market, currency, economic, political
and business risks. Our and your investment decisions will not always be profitable.
We and our IARs will not be liable for any loss incurred with respect to your account, except where such loss directly results
from such party’s negligence or malfeasance. Nothing in this section is intended to be a waiver of any right of action you
may have under applicable securities laws or your rights in the event we or any of our IARs breach any fiduciary duty owed
to you.
Disciplinary Information
In the last ten years, neither we nor any of our management personnel have been charged with or convicted of a felony or
misdemeanor. In the last ten years, neither we nor any of our management personnel have been the subject of disciplinary
action by the Securities and Exchange Commission, the Commodity Futures Trading Commission or any other federal or
state regulatory or foreign financial regulatory agency.
Other Financial Industry Activities and Affiliations
Affiliated Broker‐Dealer
We have an affiliated broker-dealer called 1st Global Capital Corp. In our industry, affiliated means “under common
ownership or control.” The majority of our management persons and investment adviser representatives are also registered
representatives (“RR”) of this affiliated broker-dealer. Depending upon the securities registrations held by each individual
RR, our RRs offer a variety of securities and investments to their clients, including, but not limited to, mutual funds, Section
529 college savings plans, variable annuities, individual stocks and bonds, options, LPs, unit investment trusts, REITs,
alternative investments, and a variety of other securities and insurance products approved for sale by 1st Global Capital
Corp. Our principal executive officers devote approximately 50% of their time to brokerage activities and 50% of their time
to investment advisory activities. Our affiliated broker-dealer has a fully disclosed clearing arrangement with NFS.
Material Relationships or Arrangements
We execute substantially all trades through 1st Global Capital Corp., our affiliated broker/dealer, except for trades in 1st
Global’s Solicitor Referral Platform, RMS platform providers July, Aspire, Ascensus, Nationwide, John Hancock, Fidelity
Direct, ERISA Partners, RSG and some fixed income trades in our IMS Unified Choice Program.
Assets in 1st Global’s Solicitor Referral Platform are placed with third-party asset managers. These asset managers choose
where to custody assets and execute transactions. We do not participate in the execution of transactions through third-party
asset managers.
Some asset managers in the IMS Unified Choice Program may execute transactions away from NFS in order to obtain
better execution, particularly asset managers who trade fixed income securities. Equity asset managers on the IMS Unified
Choice Program provide a model of securities. When you choose a particular equity asset manager, your account is traded
to match the model provided by that equity asset manager. Unlike equity asset managers who provide a model, fixed income
asset managers trade your account on an individual basis. Bonds are purchased by fixed income asset managers for your
specific account that are then transferred into your account.
As part of the IMS programs offered to you, 1st Global Capital Corp. provides brokerage execution services to our advisory
clients participating in all of our IMS programs except 1st Global’s Solicitor Referral and RMS platform providers July, ERISA
Partners, RSG, Fidelity, Aspire, Nationwide, John Hancock and Ascensus. We and our IARs make securities
recommendations to you (or, in the case of discretionary services, make investment decisions for you) regarding our IMS
programs. Where permitted by law, we may receive mutual fund 12b-1 fees, service fees, due diligence fees, marketing
reimbursements, or other payments relating to your investment in or otherwise supporting our activities regarding the
securities products recommended, purchased, or held in your IMS account. To the extent we are the registered investment
adviser or sponsor to your IMS program, we receive compensation for our services. You should be aware that these fees,
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payments, and other compensation may present a potential conflict of interest because we may have a greater incentive to
recommend those investment advisory products or programs or make investment decisions regarding investments that
provide such additional compensation to us.
Broker-dealer trading practices in the United States are regulated through the Financial Industry Regulatory Authority, Inc.,
or FINRA. FINRA is a private non-governmental organization that performs financial regulation of member broker-dealers
and exchange markets. Under FINRA Rule 3280, registered representatives of 1st Global Capital Corp. are limited to
executing transactions through their broker-dealer, 1st Global Capital Corp. You are advised that a conflict of interest exists
because the broker-dealer receives compensation on these transactions.
National Financial Services LLC is our Primary Custodian
All assets on the IMS Platform, except for 1st Global’s Solicitor Referral Platform and RMS, are custodied through NFS.
Assets on the RMS platform are placed with a Platform Provider. These Platform Providers make available various
custodians and broker-dealers which custody assets and execute transactions. Client will enter into separate agreements
with these entities and they are generally not affiliates of Adviser. The lone exception is for plan clients of VOYA Financial.
Our affiliated broker-dealer, 1st Global Capital Corp., is the broker-dealer of record for Client if the plan is placed with VOYA
Financial. Client assets placed with 1st Global’s Solicitor Referral Platform are placed with a custodian chosen by the Client.
IMS Unified Choice “Wrap‐Fee” Asset Managers
Adviser has currently retained Envestnet Asset Management, Inc., a Registered Investment Advisor (“Envestnet”), to
provide overlay management services for the IMS Unified Choice Program. Envestnet will provide Adviser access to thirdparty investment management firms (“Sub-Managers”) with whom Envestnet has entered into a sub-management
agreement to manage the assets of Clients in a separately managed securities portfolio on a discretionary basis. For certain
third-party investment managers, Envestnet has entered into an investment model licensing and services agreement with
the manager (each a “Model Provider”), whereby Envestnet performs overlay management services of Client accounts
invested pursuant to the Model Provider’s strategy, implementing portfolio holding changes pursuant to an investment model
maintained by the Model Provider. These Model Providers, offer a wide array of investment strategies.
For certain types of investment strategies, the Sub-Manager may need to manage the IMS Unified Choice Program assets
directly to efficiently manage the investment strategy. In such instances, Envestnet, at its discretion, may delegate its
discretionary investment authority to the Sub-Managers.
Some asset managers in the IMS Unified Choice Program may execute transactions away from NFS in order to obtain
better execution, particularly asset managers who trade fixed income securities. Fixed income asset managers trade your
account on an individual basis. Bonds are purchased by fixed income asset managers for your specific account that are
then transferred into your account.
One of the available managers offered through Envestnet is Laffer Investments, Inc. We have engaged Dr. Arthur B. Laffer
and Laffer Associates as an economic advisor to 1st Global’s executive management team. In this role Dr. Laffer and Laffer
Associates provide analysis and advice regarding the current economic environment and its implications for the general
business climate. Laffer Associates is a wholly owned entity of the Laffer family, including Dr. Arthur B. Laffer and Arthur B.
Laffer, Jr. Laffer Investments, Inc. is an affiliate of Laffer Associates. Dr. Laffer is Chairman of both firms and Mr. Laffer is
President of both firms. Laffer Investments, Inc. is an asset manager available in the IMS Unified Choice Program. This
presents a potential conflict of interest because an affiliate of Laffer Investments, Inc., Laffer Associates, advises 1st Global
which is responsible for choosing the asset managers available in the IMS Unified Choice Program.
Additionally, 1st Global’s CEO Tony Batman serves on the board of The Laffer Center for Supply-Side Economics. Founded
in 2011, this organization is dedicated to preserving and promoting the core tenets of supply-side economics. The Laffer
Center is named after Dr. Arthur B. Laffer and seeks to be the leading source for supply-side research and thought, including
the research and published works of other economists and thought leaders whose ideas have played an instrumental role
in the supply-side movement in the United States and abroad. As described above, Dr. Laffer is affiliated with Laffer
Consultants and Laffer Investments, Inc. As a voting member of the IMS investment committee, Mr. Batman votes on which
asset managers are made available in the IMS Unified Choice Program.

38

1st Global

When consulted, we may recommend Laffer Investments, Inc. to our IARs if appropriate given a client’s investor profile. It
should be noted, however, that neither we nor our IARs receive any additional benefit from utilizing Laffer Investments, Inc.
over any other asset manager available in the IMS Unified Choice Program. Our IARs ultimately decide which asset
managers to recommend to you and they are under no obligation to recommend Laffer Investments, Inc.
Turn‐Key Asset Manager Programs (TAMPs)
We and your IAR may serve as solicitors for third-party investment advisers. We and our IARs are compensated for referring
your advisory business to these third-party investment advisers. This compensation generally takes the form of the thirdparty investment adviser sharing with us and your IAR a portion of the advisory fee the third-party investment adviser
charges you for providing investment management services. We and your IAR may, therefore, have a conflict of interest to
refer clients to those third-party investment advisers that pay referral fees to us or to your IAR rather than those that don’t.
Additionally, we and your IAR may have a conflict of interest to refer clients to those third-party investment advisers that
pay higher referral fees over those that pay lower referral fees.
Independent Registered Investment Advisers
Some of our IARs are also owners or IARs of their own or other’s registered investment advisory firms. The clients to whom
they offer our advisory services are frequently the same to whom they offer financial planning services. These financial
planning services are offered for compensation. This compensation is paid to the independent Registered Investment
Adviser. You are not obligated to use any of these individuals to provide financial planning services.
Accounting Firm
Our advisors may be separately licensed as accountants and may offer accounting services to advisory clients for
compensation. This compensation is paid to the accounting firm. We receive no portion of this compensation. You are not
obligated to use any of these individuals to provide accounting services.
Law Firm
Our advisors may be separately licensed as attorneys and, as such, may offer to provide legal advice for compensation.
This compensation is paid to the law firm. We receive no portion of this compensation. You are not obligated to use any of
these individuals to provide legal services.
Insurance Company or Agency
Some of our IARs are agents and/or brokers of various insurance companies. Some individuals are able to effect insurance
recommendations if you elect to have insurance recommendations implemented. These individuals receive compensation
for insurance and/or annuity implementation. This compensation is paid to the agent. We receive no portion of this
compensation. You are not obligated to use any of these individuals for insurance product purchases.
We are related through common ownership to 1st Global Insurance Services, Inc. and Stephen A. Batman, General Agent.
1st Global Insurance Services, Inc. is a licensed insurance agency and may receive commissions in connection with the
sale of fixed insurance products by IARs who are licensed to sell these products. 1st Global Insurance Services, Inc., in
addition to receiving commissions on the sale of these insurance products, receives payments from certain insurance
sponsors for marketing, training and education, and distribution support.
Pension Consultants
Our advisors may offer pension consulting services to advisory clients for compensation. This compensation is paid to the
individual providing the pension consulting services or an organization employing that individual. We receive no portion of
this compensation. You are not obligated to use any of these individuals for pension consulting services.
Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
Code of Ethics
Pursuant to Rule 204A-1 under the Investment Advisers Act of 1940, as amended, we have adopted a Code of Ethics that
governs a number of potential conflicts of interest we have when providing our advisory services to you. Our Code of Ethics
is designed to ensure that we meet our fiduciary obligations to you and to foster a culture of compliance throughout our firm.
Our Code of Ethics is comprehensive and is designed to help us detect and prevent violations of securities laws and to help
ensure that we keep your interests first at all times. We distribute our Code of Ethics to each supervised person at our firm
at the time of his or her initial affiliation with our firm; we make sure it remains available to each supervised person for as
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long as he or she remains associated with our firm; and we ensure that updates to our Code of Ethics are communicated
to each supervised person as changes are made.
Our Code of Ethics sets forth certain standards of conduct and address potential conflicts of interest among 1st Global and
our employees, agents, advisors, and advisory clients.
•
•
•
•
•
•
•
•
•
•
•
•

•
•
•
•
•
•

Employees and advisory representatives shall comply with all applicable federal and state laws and all rules
and regulations of any governmental agency or self-regulatory organization as well as our procedures
governing his/her actions.
Employees and advisory representatives shall comply with all laws and regulations, and our prohibition
against insider trading.
Employees and advisory representatives shall have and maintain knowledge of and shall comply with the
provisions of our Code of Ethics.
Employees and advisory representatives shall report any known violations of our Code of Ethics.
Employees and advisory representatives reporting suspected violations will not be retaliated against for
reporting a suspected violation.
Employees and advisory representatives found to have retaliated against another employee or advisory
representative for reporting a suspected violation will be subject to disciplinary action up to and including
termination.
Employees and advisory representatives shall act in a manner consistent with their fiduciary obligation to
our clients and shall not deprive any client account of an investment opportunity in order to personally
benefit from that opportunity.
Employees and advisory representatives shall not engage in an outside business activity for compensation
without the knowledge and approval of our compliance department.
Advisory representatives, in making investment recommendations or taking any investment actions, shall
exercise diligence and thoroughness, and shall have a reasonable basis for any such recommendation.
Advisory representatives shall not attempt to improperly influence for their own personal benefit any
investment strategy to be followed or investment action to be taken by us for your accounts.
Advisory representatives shall not attempt to improperly use, for their own personal benefit, any knowledge,
whether obtained through the advisor’s relationship with us or otherwise, of any investment
recommendation made or to be made, or of any investment action taken or to be taken by us.
Employees and advisory representatives shall not disclose any non-public information relating to your
accounts’ portfolio or transactions or to our investment recommendations, nor shall any employee or
advisory representative disclose any non-public information relating to our business or operations unless
properly authorized to do so.
Employees and advisory representatives shall not accept, directly or indirectly, from another party who
transacts business with us or your accounts, any gifts, gratuities or other items of more than de minimus
value.
Employees and advisory representatives shall comply with the personal securities transactions provision of
our Code of Ethics.
Employees and advisory representatives shall not engage in short-swing trading or market timing.
Employees and advisory representatives found to have violated the provisions of our Code of Ethics may
be subject to sanctions up to and including restrictions on personal securities transactions, letters of
reprimand, additional continuing education requirements, fines, suspension or termination.
Employees and advisory representatives may also be required to disgorge any profits realized or losses
avoided for transactions in securities that are inconsistent with the provisions of our Code of Ethics.
Employees and advisory representatives found to have violated any of the insider trading provisions of our
Code of Ethics may be subject to additional penalties under federal regulatory authorities including
revocation of licenses and registrations, substantial monetary fines and/or imprisonment.

Our complete Code of Ethics is available by submitting a request in writing to 1st Global Advisors, Inc., 12750 Merit Drive,
Suite 1200, Dallas, TX 75251 or by email to compliance@1stglobal.com.
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Participation or Interest in Client Transactions and Personal Trading
Generally, we do not buy or sell securities for our own account that we recommend to (or purchase or sell for) you. Our
IARs, however, may purchase or sell for their own accounts securities or other investment products that are also
recommended to you, which may create a conflict of interest. We always give a higher priority to your transactions than our
own transactions. When we or an IAR recommend trades to you, and we, the IAR or related persons also plan to buy or sell
the same security, we give you the opportunity to decide on the recommendation and place a trade before we or a related
person executes a trade in the same security. Also, if we or a related person has a trade to place for a personal account
and trades to place for your accounts, the trades for you are always placed before the trades for us or related persons. We
have implemented surveillance and exception reports designed to identify and correct situations in which the personal
securities transactions of IARs are placed ahead of yours.
Brokerage Practices
General
We render investment advice to the majority of our IMS platform advisory clients on a discretionary basis, pursuant to written
authorization granted by you. The majority of our advisory clients must select 1st Global Capital Corp., an affiliated brokerdealer under common ownership, as the broker-dealer of record for their IMS managed accounts. We maintain a clearing
relationship for the execution of client transactions with NFS. Assets in 1st Global’s Solicitor Referral Platform are placed
with third-party asset managers. These asset managers choose where to custody assets and execute transactions. We do
not participate in the execution of transactions through third-party asset managers. Some asset managers in the IMS Unified
Choice Program may execute transactions away from NFS in order to obtain better execution, particularly asset managers
who trade fixed income securities. Transaction fees may be charged for securities transactions executed through 1st Global
Capital Corp. Transaction fees are necessary to process trades; they are not commissions.
Assets on the RMS platform are placed with a Platform Provider. These Platform Providers make available various
custodians and broker-dealers which custody assets and execute transactions. Client will enter into separate agreements
with these entities and they are generally not affiliates of Adviser. The lone exception is for plan clients of VOYA Financial.
Our affiliated broker-dealer, 1st Global Capital Corp., is the broker-dealer of record for Client if the plan is placed with VOYA
Financial.Our affiliated broker-dealer has negotiated competitive pricing and services with NFS for your benefit. NFS offers
their broker-dealer clients substantial financial strength and stability of scale, and reliable, state-of-the-art technology.
Our clients do not generally have the option to direct securities brokerage transactions to other broker-dealers or other
account custodians. If, however, we were to approve the use of a broker-dealer other than NFS for the execution of securities
transactions, you should be aware that we will generally be unable to negotiate commissions or other fees and charges for
your account, and we would not be able to combine your transactions with those of other clients purchasing or selling the
same securities (batched trades), as discussed further below. As a result, we would be unable to ensure you receive “best
execution” with respect to such directed trades. We may also be unable to provide timely monitoring of transaction activity
or provide you with quarterly performance reporting.
Not all investment advisers who have affiliated broker-dealers require you to use their broker-dealer to execute securities
transactions. While our affiliated broker-dealer is able to negotiate competitive pricing with NFS that it believes is beneficial
to you, we do receive an economic benefit from using our affiliated broker-dealer for our IMS platform accounts rather than
an unaffiliated broker-dealer. For example, we add our own costs to the transaction charges applied to your IMS accounts
by NFS. As broker-dealer of record, 1st Global Capital Corp. also receives the mutual fund and money market 12b-1 fees
charged to you by the underlying funds that you own, except in the case of VOYA Financial accounts opened through the
RMS platform. All 12b-1 fees for mutual funds in VOYA Financial accounts on the RMS platform are credited to your EASE
account and used to pay plan expenses. This additional compensation received by our affiliated broker-dealer may create
a conflict of interest with you. Additionally, even though we monitor the execution quality of our affiliated broker-dealer to
ensure you receive the best combination of net price and execution, it is possible that better execution on a given transaction
may be obtained from other sources. Execution quality can have an effect on the amount you pay for a given transaction.
Favorable execution results in lower costs and unfavorable execution results in higher costs.
We will not participate/vote in class action lawsuits on your behalf.
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Best Execution
We seek to obtain, through our affiliated broker-dealer and clearing firm, the best combination of net price and execution
when offering brokerage transactions for your account(s). We periodically and systematically review NFS’ execution quality
and our own processes to ensure we continue to meet our best execution obligations for you.
A number of judgmental factors are utilized by us in analyzing overall trade execution quality. Such factors include, but are
not necessarily limited to:
•
•
•
•
•
•
•
•
•
•
•

The nature of the securities being purchased or sold;
Access to market participants, which may be limited due to little or no trading activity for a particular security;
The size of the transaction;
The speed of the transaction;
The ability to obtain price improvement;
The desired timing of the transaction;
The activity existing and anticipated in the market for the particular security;
The execution, clearance, and settlement capabilities of the executing broker-dealer;
The overall trade execution quality of the executing broker-dealer as compared with other leading executing
broker-dealers;
The executing broker-dealer’s financial stability and industry reputation; and
The efficiency and reliability of the executing broker-dealer’s systems and technologies.

Batched or Aggregated Trades
Because our IARs generally manage your account(s) independently of other client accounts based on each client’s specific
needs and objectives, transactions for your account and other client accounts are often executed independently. When
IARs believe it is appropriate or beneficial to do so, however, they will often aggregate the purchase or sale of multiple
clients’ securities together to facilitate best execution, reduce overall costs, or provide each client with the same execution
price. Aggregating multiple client orders together is particularly useful when we or your IAR are utilizing model portfolio
management strategies.
We and our IARs effect batched transactions in a manner designed to ensure that no participating client obtains a more
favorable execution price over any other client. When we or your IAR aggregate multiple client orders, transactions are
typically allocated pro rata to the participating client accounts in proportion to the size of the order placed for each account.
We or your IAR may, however, increase or decrease the amount of securities allocated to each account, if necessary, to
avoid holding odd lot or small numbers of shares for particular clients. Additionally, if we are unable to fully execute a
batched transaction and we determine that it would be impractical to allocate a small number of securities among the
accounts participating in the transaction on a pro rata basis, we may allocate such securities in a manner determined in
good faith to be fair and equitable to the clients involved.
Soft Dollars
Investment advisers may direct portfolio brokerage commissions to a particular broker-dealer in return for services and
research used in making investment decisions in your account(s). The commissions used to acquire these services and
research is known as “soft dollars.” Section 28(e) of the Securities Exchange Act of 1934 provides a “safe harbor” that
allows an investment advisor to pay more than the lowest available commission for brokerage and research services if it
determines in good faith that the commission paid was reasonable in relation to the brokerage and research services
provided.
We do not receive research or other products or services other than execution from any broker-dealer or other third party.
Brokerage for Client Referrals
We do not consider, in selecting or recommending broker-dealers, whether we or any related person receives client referrals
from the broker-dealer.
Directed Brokerage
We do not recommend, request or require that you direct us to execute transactions through a specified broker-dealer. As
noted earlier, we direct most of our trades to our affiliated broker-dealer, 1st Global Capital Corp.
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Trade Errors
In all circumstances involving trade errors caused by 1st Global, clients are “made whole." If the correction of the trade error
by the firm results in a loss, we are responsible for that loss. If the correction of the trade error by the firm results in a gain,
we will retain the gain.
In instances where multiple trades are corrected at the same time for the same client, the firm will net the results of each
correction against each other. Gains received during these corrections may be used to offset losses resulting from other
corrections within the total trade error correction.
Review of Accounts
Advisory activities are supervised in several ways at various stages of the client relationship by compliance and operations
staff. Prior to implementation, the paperwork is reviewed by our staff to ensure the account is being established in
accordance with your stated objectives and tolerance for risk. A subsequent client account review may be triggered by
material market, economic or political events, a change in your investment profile, a client inquiry or a change in tax law.
Additionally, our staff will periodically review your accounts to identify situations that may call for a more detailed review or
a specific action be taken on your behalf. We utilize a series of surveillance, exception, trade, and other transaction reports
that are designed to help facilitate the ongoing review of our managed accounts. In addition, our IARs provide continual and
regular investment advice or investment supervisory services to you, routinely review your portfolios, and are responsible
for communicating with you at least annually.
IMS Portfolio Choice, IMS Select Portfolio, IMS Prime, and the IMS Unified Choice program accounts utilize an automatic
rebalance process designed to assure alignment with your stated asset allocation.
With the exception of RMS and 1st Global’s Solicitor Referral Platform accounts, you will receive monthly statements from
the account custodian or clearing firm, if your account(s) have activity during the month. If the account does not have any
monthly activity, an account statement is provided by the account custodian or clearing firm at least quarterly. Such
statements will show any activity in the account, as well as period ending position balances.
With the exception of RMS and 1st Global’s Solicitor Referral Platform accounts, we provide portfolio performance reports
to IARs for distribution to clients quarterly. These reports are usually prepared not later than 20 business days after the end
of each calendar quarter. RMS performance reports are distributed by the respective platform providers.
With the exception of RMS and 1st Global’s Solicitor Referral Platform accounts, all performance reports are electronically
audited for accuracy prior to being provided to IARs for distribution to you. The electronic audit process is designed to
identify issues such as asset allocation discrepancies, account reconciliation irregularities, and unusual performance for the
overall portfolio as well as specific asset classes. Reports that do not pass the audit process are reviewed and if necessary
corrected before being provided to IARs for distribution to you. The audit process cannot and will not correct all reconciling
exceptions.
You should carefully review the account statements that you receive from NFS. You should also compare any statements
you receive from us with the statements you receive from NFS. Comparing statements will allow you to determine whether
account transactions, including deductions to pay advisory fees, are proper. Please let us know if you are not receiving
custodial statements directly from NFS, LLC.
Client Referrals and Other Compensation
We and/or our IARs may receive client referrals from outside solicitors (usually attorneys, CPAs or other professionals).
The solicitor typically receives a portion of the fees charged to you, but in no event will you be charged additional fees to
offset those paid to the solicitor. Proper licensing (if required by the states) will be maintained by the solicitors and full
disclosure will be made to you in writing.
We and your IAR may serve as solicitors for third-party investment advisers. We and our IARs are compensated for referring
your advisory business to these third-party investment advisers. This compensation generally takes the form of the thirdparty investment adviser sharing with us and your IAR a portion of the advisory fee the third-party investment adviser
charges you for providing investment management services. We and your IAR may, therefore, have a conflict of interest to
refer clients to those third-party investment advisers that pay referral fees to us or to your IAR rather than those that don’t.
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Additionally, we and your IAR may have a conflict of interest to refer clients to those third-party investment advisers that
pay higher referral fees over those that pay lower referral fees.
Custody
All of our IMS advisory accounts, except accounts opened on 1st Global’s Solicitor Referral platform and RMS platform
providers July, Ascensus, Aspire, ERISA Partners, Inc., RSG, John Hancock, Nationwide and Fidelity Direct, use 1st Global
Capital Corp., our affiliated broker-dealer, as the broker-dealer of record. When you establish an advisory account with 1st
Global Capital Corp. as the broker-dealer of record you will receive custodial statements directly from NFS, Except for VOYA
Financial accounts which are custodied directly with VOYA Financial. NFS will provide you with a custodial statement on a
monthly or quarterly basis depending on activity in the account, which will include a detail of account activity during the
month or quarter (including account holdings, contributions and withdrawals, and the value of the account at the beginning
and end of the period).
NFS will also provide you with confirmations of the activity in the account. Clients of the IMS Unified Choice Program may
elect to receive confirmations on a quarterly basis via a quarterly confirmation report that will include all information relevant
to the trade. By choosing to waive the right to receive daily confirmations, you authorize us to establish online view only
access for your account. You will receive a letter from 1st Global Capital Corp. that includes instructions for logging on to
the web site as well as a user ID and password. In addition, we will provide quarterly performance reports to assist in
monitoring of the account.
With the exception of 1st Global’s Solicitor Referral Platform accounts and RMS, we provide portfolio performance reports
to IARs for distribution to you quarterly. These reports are usually prepared not later than 20 business days after the end
of each calendar quarter.
With the exception of 1st Global’s Solicitor Referral Platform accounts and RMS, all performance reports are electronically
audited for accuracy prior to being provided to IARs for distribution to you. The electronic audit process is designed to
identify issues such as asset allocation discrepancies, account reconciliation irregularities, and unusual performance for the
overall portfolio as well as specific asset classes. Reports that do not pass the audit process are reviewed and if necessary
corrected before being provided to IARs for distribution to you. The audit process cannot and will not correct all reconciling
exceptions.
You should carefully review the account statements that you receive from NFS. You should also compare any statements
you receive from us with the statements you receive from NFS. Comparing statements will allow you to determine whether
account transactions, including deductions to pay advisory fees, are proper. Please let us know if you are not receiving
custodial statements directly from NFS, LLC.
1st Global Capital Corp., our affiliated broker/dealer, is a related person of us. A related person is a person or entity that is
under common ownership or control with us. Employees of 1st Global Capital Corp. perform operational duties to service
client accounts of ours. These duties include the processing of client check requests and the receipt of securities for prompt
delivery to our custodian, NFS. Check requests must be made in writing by you via a letter-of-instruction and will only be
processed for non-IRA accounts. Check requests for IRA accounts are processed by our custodian, NFS. Based on your
written instructions, our staff will process the check request and mail the check to your address of record. You may also
send securities, in the form of stock certificates, to 1st Global Capital Corp. for processing. Our staff will process and
promptly forward the certificates to our custodian, NFS, for deposit into your account. We are deemed to have custody since
our related person, 1st Global Capital Corp. performs these operational functions for you.
Investment Discretion
We provide investment advice to the majority of our managed account clients on a discretionary basis, pursuant to written
authorization granted by you, to us and your IAR.
IMS Select Portfolios will be managed on a discretionary basis. We will have full authority as your agent and attorney-infact to manage the assets in your account on a fully discretionary basis. For all services, this discretionary authority includes
the authority, without first consulting you: to determine the portion of assets in your account that shall be allocated to each
investment or asset class and to change such allocation of assets as necessary; to take any and all other actions on your
behalf that we determine is customary or appropriate for a discretionary investment adviser to perform, including the
authority to buy, sell, select, remove and replace securities, including mutual fund shares, stocks, bonds and other
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investments for the account; and to select the broker-dealers or others with which transactions for the account will be
effected. Neither we nor your IAR will have the authority to withdraw funds or securities from your account other than for
payment of quarterly management fees as agreed to in writing by you.
IMS Portfolio Choice portfolios will be managed on a discretionary basis. We will have the authority to automatically
rebalance the account according to the agreed upon target allocation and rebalancing schedule. This discretionary authority
will include the authority, without first consulting you to determine the amount of assets in each asset class in your account
to be bought or sold in order to rebalance the account back to its original target percentages, including the authority to buy,
sell, select, remove and replace securities for the account. Neither we nor your IAR will have the authority to withdraw funds
or securities from your account other than for payment of quarterly management fees as agreed to in writing by you.
Your IMS Flex Choice account may be a discretionary account for which the IAR need not seek your approval prior to
purchasing or repositioning assets. The use of discretion requires specific written approval from us. In addition, you must
provide written authorization to allow your IAR to utilize discretion in the account. Neither we nor any IAR will have the
authority to withdraw funds or securities from your account other than for payment of quarterly management fees as agreed
to in writing by you.
Your IMS Prime account will be a discretionary account for which the IAR need not seek your approval prior to purchasing
or repositioning assets. The use of discretion requires specific written approval from us. In addition, you must provide written
authorization to allow your IAR to utilize discretion in the account. Neither we nor any IAR will have the authority to withdraw
funds or securities from your account other than for payment of quarterly management fees as agreed to in writing by you.
IMS Unified Choice portfolios will be managed on a discretionary basis. We will have full authority as your agent and
attorney-in-fact to manage the assets in your account on a fully discretionary basis. For all services, this discretionary
authority includes the authority, without first consulting you: to determine the portion of assets in your account that shall be
allocated to each investment or asset class and to change such allocation of assets as necessary; to take any and all other
actions on your behalf that we determine is customary or appropriate for a discretionary investment adviser to perform,
including the authority to buy, sell, select, remove and replace securities, including mutual fund shares, stocks, bonds and
other investments for the account; and to select the broker-dealer or others with which transactions for the account will be
effected. Neither we nor any IAR will have the authority to withdraw funds or securities from your account other than for
payment of quarterly management fees as agreed to in writing by you. Client understands and agrees that 1st Global shall
access third-party investment managers pursuant to agreements entered between the third-party investment manager and
Envestnet for overlay portfolio management services in connection with the management of the UMA Portfolio on terms and
conditions that Envestnet deems appropriate. The Adviser is authorized to delegate the active discretionary management
of all or part of the assets designated for participation in the UMA Portfolio to Envestnet. Envestnet, at its discretion, may
delegate its discretionary authority to one or more Sub-Managers based upon your stated investment objectives without
prior consultation with you and without your prior consent. Such Sub-Managers will have all of the same authority relating
to the management of Client’s Accounts as is granted to the Adviser in this Agreement, including the authority to
discretionarily trade in UMA Portfolio without prior consultation.
RMS Total 401(k) will be managed on a discretionary basis. The model portfolios will be managed by 1st Global Advisors,
Inc. as an ERISA 3(38) Investment Manager. We will have full authority as your agent and attorney-in-fact to manage the
assets in your account on a fully discretionary basis. For all services, this discretionary authority includes the authority,
without first consulting you: to determine the portion of assets in your account that shall be allocated to each investment or
asset class and to change such allocation of assets as necessary; to take any and all other actions on your behalf that we
determine is customary or appropriate for a discretionary investment adviser to perform, including the authority to buy, sell,
select, remove and replace securities, including mutual fund shares, stocks, bonds and other investments for the account;
and to select the broker-dealers or others with which transactions for the account will be effected. We will not have the
authority to withdraw funds or securities from your account other than for payment of quarterly management fees as agreed
to in writing by you.
Voting Client Securities
With regard to the IMS Flex Choice, IMS Portfolio Choice, 1st Global’s Solicitor Referral Platform, IMS Select Portfolios,
IMS Prime, RMS Total 401(k) and Retirement Management Solutions Platform, neither we nor IARs will vote or give advice
about how to vote proxies for securities held in your account. All proxy voting material will be forwarded to you for direct
action.
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For the IMS Unified Choice Program, we engage the services of ProxyEdge to provide execution of proxy votes for you.
ProxyEdge will vote proxies for all accounts in the IMS Unified Choice Program unless you are an ERISA client and have
retained proxy-voting responsibility.
ProxyEdge provides timely execution of specified proxy votes for the accounts on your behalf, in accordance with the proxy
voting guidelines provided to ProxyEdge by us. Our procedures are designed to ensure that proxies are voted in a manner
that is in your best interest, which may result in different voting results for proxies for the same issuer. We consider those
factors that relate to your investment, including how its vote will economically impact and affect the value of your investment
(keeping in mind that, after conducting an appropriate cost-benefit analysis, not voting at all on a presented proposal may
be in your best interests).
ProxyEdge maintains records of voting decisions, shares voted, and justification of votes.
We will generally vote in accordance with management’s recommendations as to matters dealing with:
•
•
•
•
•
•
•
•
•

Election of directors (where no corporate governance issues are implicated)
Selection of independent auditors
Increases in or reclassification of common stock
Amendments of Articles of Incorporation or by-laws to coincide with changes in Federal or State regulations
Changes in the board of directors
Outside director compensation
Proposals that maintain or strengthen the shared interests of shareholders and management
Proposals that increase shareholder value
Proposals that will maintain or increase shareholder rights or influence over the issuer's board of directors
and management.

You may obtain a complete list of all proxy voting policies or request a record of how proxies for specific securities were
voted by submitting a request in writing to 1st Global Advisors, Inc., 12750 Merit Drive, Suite 1200, Dallas, TX 75251.
Financial Information
Not applicable.
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